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The Setti ng:
Anerica sonmetinme in the near future.

The Characters:

The Citizen

Citizen is a vice president of advertising for Inc.com
Citizen is very unhappy with life, but hasn't been able to buy
things. Ctizen is beginning to feel that there nust be nore to
life than sinply buying things and convinci ng other people to buy
t hi ngs.

The Spouse:
Spouse is a marketing analyst for Inc.com Spouse doesn’'t
understand Citizen' s disconfort with the life they have.

The CGuru:

An ol d school nystic who dropped out of a Buddhist tenple
when they started selling certificates of Enlightennent™to
whoever could afford them The Guru’ s philosophy is that true
joy cones not from consuming, but fromfinding i nner peace, which
cannot be bought, but nust be earned.

The Discipl e:

A loyal follower of the Guru who still feels alittle enpty
inside. The Disciple is trying to live the Guru s phil osophy
t hrough the nmind, and not through the heart.

The Ex-Di sci pl e:

A foll ower who had a falling out with the Guru. The Ex-
Di sci pl e believes that consumeri smcan be turned around and used
to save the world.

The Revol utionary:

The Revol utionary has been inspired by the old stories of
comuni sm socialism and capitalist alternatives. The
Revol utionary feels that the only way forward is to destroy the
corporate systemand replace it with a system of econom c
equality.

The Conr ade:

Prone to bouts of secretive shopping sprees, the Conrade
does feel that something is wong with the way the world worKks,
but still feels an alnobst irresistible desire to have the things
shown on the TVNet.

The CEQ
An ardent average consuner whose consunptive habits have
grown to include whol e corporations.



Assorted Characters:
To be played by the sane three actors.

CGeorge 4.5

News Anchor

Man

Worman

Voi ce

Conput er

Doct or

Past or

PR Agent

Di sciple One

Di sciple Two

Aut hor’ s Not es:

This play was inspired by several books such as The
Case Against the d obal Econony, In the Absence of the
Sacred, When Corporations Rule the World, Affluenza,
Consum ng Desires, No Logo and Culture Jam The play is also
inspired by such filns as It Happened One Night, The Mricle
of Morgan’s Creek, Arsenic and O d Lace, THX-1138, Logan’s
Run, Sl eeper, Network, and Atomc Café. The play is
intended as a satire, and tries to expand upon the ideas
found in the magazi ne Adbusters. For those readers who are
interested, | highly reconmend going to the Adbusters site
at www.adbusters.org.

This play is not divided into acts and is intended to
be perfornmed without interruption. If that’s isn’'t possible,
| suggest stopping the play in the mddle of a scene, as
t hough the audi ence were wat ching the show at on and had
just put the VCR or DVD player on pause.

The cast list is not specific in regards to sex, race,
or anything else. This is very intentional. Parts should
be cast to create as interesting a performance as possible,
using as diverse as cast as possible in ternms of gender,
race or ethnicity. It should not |ook |ike the bland
assortnents of characters we see in TV




POP! CULTur e$
The Future® of Anerica ™

SCENE: One
SETTI NG Typical Citizen Hone

The CI Tl ZEN enters.

CITIZEN. |’ m hone.

There is silence. The Citizen puts down a briefcase.

CI TI ZEN. Conputer, begin nmaking di nner.

The di senbodi ed voi ce of the house COVWPUTER speaks.
COWPUTER (O. S.): Wiat would you like for dinner?

CITIZEN. The Usual ™

COWUTER (O S.): My inventory indicates that the
ingredients for The Usual ™Mare not present. | can easily
order the usual for delivery from McFood™ MFood™is Good
Food®.

CITIZEN. | hate fast food.

COWUTER: Fast Food is Good Food™ and Good Food is Good
for You™

CITIZEN. Fine. \Whatever.

COWUTER: The order has been placed and the sum one

hundr ed-twenty-six credits has been deducted from your
account. Your neal will arrive in two hours or Your Mney
Back, Guaranteed® Guarantee void in states where not
appl i cabl e.

CI TI ZEN. Thank you.

COMPUTER  You are wel cone.

Cl TI ZEN. Conputer?

COMPUTER | am at your service.

CITIZEN. |'’mjust curious..



COMPUTER Curiosity is the first step toward purchasing
enpower ment .

CITIZEN:. Yes. |I'mcurious as to what states the McFood™
guarantee is applicable in.

COMPUTER: State | aw prohibits the application of guarantees
for food, material products, and customer services in al
states except South Dakota, where simlar legislation is
pendi ng.

CI TI ZEN. Thank you.

COWUTER: | am happy to have been of service. | am
instructed to rem nded you that you are scheduled for a
Buyi ng Session™at 8pmthis evening.

CI TIZEN. G eat.

The SPOUSE enters.

SPQOUSE: |’ m hone.

The Citizen gives the Spouse a perfunctory Kkiss.

CI TIZEN. How was your day?

SPQOUSE: AMul. D d you hear the runor?

Cl TI ZEN. What runor?

SPOUSE: Mega Corp. is thinking about nmerging with Bank of
Everyt hi ng.

CITIZEN. That would | eave just four conpanies. Wiy woul d
they do that?

SPOUSE: Somet hi ng about increasing profit margins through
consol i dati on of resources.

CITIZEN. Did they say how nmany jobs they' re cutting?

SPOUSE: There hasn’t been an official announcenent yet.
Did you make di nner?

Cl Tl ZEN: | ordered from McFood™



SPOUSE: That's fine. Fast Food is Good Food™

CITIZEN. Did you know that the two hour guarantee only
applies in South Dakota?

SPOUSE: That doesn’t surprise nme. They’' re so backwards
in that state.

CITIZEN. But what’s the point of having a guarantee that
can’t be enforced?

SPOUSE: How can you get to be a vice president of
advertising w thout know ng anyt hi ng about marketing?

CI TI ZEN. Because there are five thousand presidents of
adverti sing.

SPOUSE: Vell, take it froma vice president of nmarketing,
it makes perfect sense. You need a guarantee to give the
custoner a sense of product worth. Research shows that
products with guarantees sell better than those w thout.

But guarantees inhibit profits when they are acted on by
consuners, so in an effort to keep the conpanies to be nore
conpetitive, the state | egislatures passed | aws voiding the
application of guarantees.

CITIZEN. Wiy not a federal |aw?

SPOUSE: Oh, this was ages ago, when it was harder for
| awmakers to pass really proactive |aws to protect
conpanies fromtheir owm worst policies. Really, if we
don’t protect the corporations, who will.

CITIZEN. Right.

SPOUSE: The Only Good Corporation is a Profitable
Cor porati on™

CITIZEN:. And Profits Make the Wrld Go ‘ Round™
SPOUSE: Exactly.
Cl Tl ZEN: But so do consuners.

SPOUSE: Consuners Make All the Difference™ [|[f Your Not a
Consuner, You're Part of the Problem Not the Sol ution™



CITIZEN. Then shouldn’t we do our part to increase the
consuner base.

SPOUSE: Not this again. | thought we cane to an
under st andi ng about this.

CITIZEN. W did, but I don’t understand our understandi ng.
|’ ve been thinking about it alot lately. | think it’s
what we need.

SPCOUSE: W can’t afford it.

CITIZEN. | was reading just the other day about how the
conpany was going to lower the Genetic Tariffs® to all ow
nore couples to have chil dren.

SPOUSE They’ re al ways saying that.

CITIZEN. It’s a long-termplan to increase the consuner
base. W could be part of the solution.

SPQOUSE: |’mnot going to do it.
CI TIZEN. Wiy not ?

SPOUSE: Look, we each pay enough just to have a conpany
assigned spouse, if | was going to have a child, 1’'d want
to have it with the best genetically available materi al,
and | can’t afford that and the Genetic Tariffs®

CITIZEN. M genetic background is perfectly acceptable.

SPOUSE: Accept abl e, but not Exenplary. Exenplary Cenes
Make Exenpl ary Consuners®.

CITIZEN. W can rent the genes. The prices at the Conmon
Gene Pool ® are very reasonabl e.

SPOUSE: Common Genes are for Comon Consunmers™ How woul d
that | ook on ny resune? “Rai sed Cormon Consuner.” You
don’t get pronoted with children like that.

CITIZEN. W could go to Genes are Us™ they' re the best
desi gner bouti que.



SPOUSE: Just anot her sensel ess expense. Do the math. It
woul d be cheaper for me to go back to the conpany and ask
for another nate.

CITIZEN: You'd do that?

SPOUSE: If that’s what | really wanted, what el se could I
do?

CITIZEN. Can’t you see how much this neans to ne?

SPOUSE: You' re just being selfish. You want a child for
you, not for the conpany.

CI TIZEN. People used to have children for thensel ves al
the tine.

SPQOUSE: And that was inefficient. Efficiency Breeds
Success™ and while it’s obvious that you have | ost your
Consumer Core®, | want to be successful. I’'Il have children
at the right tinme, and when | do, they'll have the highest
consuner ratings in the conpany.

CITIZEN. But it won't be with ne?
SPOUSE: How coul d you ask ne to do that to ny career?
You are so selfish sonetines. |’mgoing to ny Buying
Session™ Let nme know when di nner arrives.
The Spouse exits, leaving the Citizen al one.
SCENE: Two
SETTI NG Typical Citizen Hone
The Citizen Enters
CI TI ZEN. Conputer, |oad the doctor program
COMPUTER (O. S.): Doctor program running.
CITIZEN. | need to speak to a psychol ogi st.
COMPUTER (O. S.): | amrequired to informyou that you have
al ready exceeded the one hour a year tinme limt for

psychiatric consultation allowed by the Health Marketing
Qper at or assi gned by your conpany |Inc.com



CITIZEN. |1'maware. Deduct the charges fromny account.
Just let nme speak to the doctor.

COWPUTER (O. S.): Billing will comrence inmedi ately, charged
by the quarter-mnute.

The DOCTOR appears bathed in hot white |ight.

DOCTOR: How may | hel p you Consuner ?

CITIZEN. |I'mfeeling...l don’'t know.

DOCTOR: Coul d you clarify that feeling please?
CITIZEN. Lately |I’ve been feeling like I don't fit in.
DOCTOR: How do you not fit in?

CITIZEN. | feel like I don’t belong. Like everyone is
living a life that I don't want to |ive.

DOCTOR: And how does this make you feel ?
CI TI ZEN. Angry.

DOCTOR: You' re feeling depressed, yes.
CITIZEN. |1'’m not depressed, |I’mangry.

DOCTOR: Depression i s comon anong peopl e who don’t
consune enough.

CITIZEN. |1’m not depressed.
DOCTOR: What did you buy today?

CITIZEN. | didn’t buy anything today. | skipped ny Buying
Session™

DOCTOR: Research has shown that Purchasing Brings
Pl easure™

CITIZEN. | don’t want to buy anything.

DOCTOR: Buyi ng Brings Happi ness™ The Mre You Buy, the
nore Happi ness You Buy™



CITIZEN. Buying things isn’t bringing nme happiness
anynor e.

DOCTOR: You' re depressed.
CITIZEN. |’ m not depressed. |’ m nad.

DOCTOR: Madness is a form of depression.

CITIZEN. | just want to |live another life.
DOCTOR: |’ mgoing to proscribe you ProzoCom™
CITIZEN. | don’'t need drugs.

DOCTOR: ProzoCom™is a Wnder of Mdern Medici ne™

CITIZEN. It just nakes you feel so enpty that you want to
buy things. |’ve seen people on it. Everybody is onit.

DOCTOR: Six Billion Consuners Can’t Be Wong™
CITIZEN. | just don't feel like buying things.

DOCTOR: Anti-consunerismis a pathol ogy of the pleasure
princi pl e.

CITIZEN. | don’t need a drug.

DOCTOR: ProzoCom™isn’t Just A Drug. It’s Happiness
Through Chem cal s™

CITIZEN. | know, | know, | wote that ad canpai gn.

DOCTOR: Then you nust see The Truth in Adverti sing®.
CITIZEN. There is no Truth in Advertising® 1It’s all about
maki ng you want to buy nore things.

DOCTOR: Buyi ng Brings Happi ness™ The Mre You Buy, the

nor e Happi ness You Buy™

CITIZEN. You said that already. Conputer, stop the doctor
program



The i ght goes down on the Doctor.

COWPUTER (O. S.): You' re account has been billed six hundred
and forty-two credits. | aminstructed to i nformyou that
this anount will not be reinbursed by the Health Marketing
Qper at or assi gned by your conpany |Inc.com

Cl TI ZEN:  Fi ne.

COWUTER (O S.): | amalso instructed to informyou that
you have been fined one hundred credits for m ssing your
Buyi ng Session™w t hout rescheduling. This anmount has been
deducted from your account.

CITIZEN. | don’t want to buy anything.

COWMPUTER (O. S.): Buying Brings Happi ness™ The Mre You
Buy, the nore Happi ness You Buy™

CI TI ZEN. Conputer off.

The Citizen sits down as the lights fade.

SCENE: Thr ee
SETTI NG Typical Citizen Hone

The Spouse is sitting confortably wearing a pair of thin
futuristic goggl es.

SPOUSE: Buy it. No, wait, not that one, the blue one.
Yes. No. Wait, give ne two of them One in blue and one
inred. Miin screen. Frivolous Itens. Things You Never
Use. Follow ny eyes. There. That one. |In Black. Buy
it. Conputer, how close aml| to ny daily quota?

COMPUTER (O. S.): You will still need to spend twenty
credits to neet your daily quota. | aminstructed to
informyou that you have exceeded your daily quota only
once in the last two weeks. Wiile you cannot be fined, if
you do not exceed your daily quota in the next two days,
this information will be added to you Per nmanent Resune.

SPOUSE: Thank you. Main screen.

The Citizen enters.



CITIZEN. |1’ m | eaving.

SPOUSE: Scan down. Yes, that. Stop. Enlarge. Let ne
see the col or variations.

CITIZEN. Are you listening?
SPOUSE: You're going out. | won't wait up.
CITIZEN. |1’ m | eaving.

SPQUSE: The mddle one. Buy it. Next size up. |In white.
Buy it.

The Citizen takes the goggles fromthe Spouse.

CITIZEN. Pay attention.

SPOUSE: VWhat the hell! 1'mtrying to finish ny shopping.
CITIZEN. I'mleaving. |I’mthrough. Wth you.

SPOUSE: What ?

CITIZEN. 1’1l send for anything I want. | won’'t be back.
SPQOUSE: You' re ki ddi ng?

CITIZEN. |I’m | eaving now.

SPOUSE: Are you insane?

CITIZEN. No. For the first time | feel like |I'm not
i nsane.

SPOUSE: You had to do this with the conputer on? You
know where this kind of information goes. This will be on
nmy resunme by the end of the week!

CITIZEN. 1've already declared the partnershi p bankrupt.
The processing will be conpl ete by norning.

SPOUSE: How dare you! You know what this does to ny
prospects for another mate. You know how rmuch the price
goes up when you’ ve been dunped once. The |east you could
have done is |et me declare bankruptcy on you.
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CITIZEN. This isn’'t about your resunme or your career or
your prospects for a genetically superior mate, this is
about ne.

SPOUSE: Typical. I1t’s all about selfish little you. 1’1
tell you this, I won’'t stand for this kind of treatnent.
When the Going Gets Tough, the Tough Buy Sonething™ And
can buy a bankruptcy just as easily as you can. If | file
now it’ll be processed the sane day as yours and the two
wi || cancel each other out.

CITIZEN. You don't get it, do you?

SPOUSE: No, you don’t get it. You don’t get the
bankruptcy, | do. M Partner Fee® doesn’t go up, yours
does.

CITIZEN. |1’ m | eaving.
The Citizen turns to | eave.

SPOUSE: I’mgoing to file a conplaint with the Partnering
Bureau. This will haunt your resune | guarantee it.

CITIZEN. Al guarantees are void in this state.

The Citizen wal ks out.

SCENE: Four
SETTI NG Press Conference at
Mega Corp. Ofices

THE CEO wal ks up to a lectern and | ooks out over the press
conf erence.

THE CEC Ladi es and gentlenen, today is a nonentous day;

A day that will be remenbered to the ends of tine. It is a
day that strikes a blow for efficiency; a day that raises a
banner for nmercantile livelihood; a day that sings the
success of our consunerist society; and day which shouts
the rightness of the corporate way of life. Today is a day
we can all be proud of. Why? Because, | amhere to
announce the nerger of the two conpanies that supply the
goods we all enjoy so much. As of today, Mega Corp. and
Bank of Everything will officially nerge their operations.
Henceforth they will be known as Mega Bank of Everything.
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This nmerger will increase the efficiency and thus the
profit margins, not only of these two conpanies, but of the
ot her three renaining conpanies as well. GCeneral

Consunption, Ubiquitous Products and Inc.comall stand to
gain fromthis nmerger. Now, in addition the great news of

this merger, | would Iike to take this opportunity to
announce another first in corporate history. This year,
the factories of Mega Bank of Everything will begin closing

their overseas plants and creating new factories in all of
the industrialized nations. As you know, nany years ago
corporations nmade a nove to overseas countries because of
| oner | abor costs. Now, thanks to Modern Technol ogy™ our
factories will be run alnost entirely by robot workers,

which will be an extraordinary savings not only in the
manuf acturi ng of products, but in their distribution as
well. A savings that every shareholder will enjoy the

benefits of. You know, when | was a child, growi ng up on
ny father’s estate, he often said to ne, "Never take for
granted the fact that you were born wealthy. There are a
billion people who would trade places with you, and a
mllion who woul d take your wealth by force. You nust

al ways remenber that it is a matter of luck or effort. You
are either |lucky enough to be born into it, or you have to
make the effort to acquire it. There is only so nuch to
acquire, and if you don’t take it, those other billion
people mght.” Those were sage words to a ten year old,
and today, | feel lucky, as the CEO of Mega Corp., to have
acqui red Bank of Everything.

There is nmuch appl ause.
SCENE: Five
SETTI NG TVNet Conmrer ci al
Ad for ProzoCom
An advertisenent with a MAN, a WOVAN and a VO CE.
VOCE (O S.): Does sonething feel wong in your |ife?

WOVAN: Sonmething feels wong in ny life.

VOCE (O S.): Do you find yourself skipping Buying
Sessi ons® for no particular reason?

MAN: For sone reason | just don't feel |ike buying
t oday.
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VOCE (O S.): Do you find yourself lacking a desire for
consunpti on?

VOVAN: Dol really need to buy nore things?

VOCE (O S.): You may be suffering from Consuner Deficit
Di sorder™ also knowmn as CDD™ It is a chilling disease
that can strike any consunmer at any time in their life.

MAN: | feel so helpless. | want to buy, but | can’t
bring nyself to do it.

VWOVAN: | stare at the product I know I should want, but
all I can think about is how nmuch it will cost.

VOCE (O S.): Fortunately there is a cure for CDD™
VWOVAN: | just want to be |ike everyone el se.
MAN: It’s so enbarrassing not being able to buy.

VOCE (O S.): Thanks to the Brilliant People® at Mandatory
Phar macol ogy™ a division of Mega Corp., there is help for
peopl e |ike you.

MAN: | just want my Life™back.
WOVAN: Life isnt Worth Living if You can’t Consune®

VOCE (O S.): Fromthe Labs of Mandat ory Pharnacol ogy
cones ProzoCon®, The Drug of the Future!® ProzoConm® is a
m | d psychotropic conpound that encourages a groundl ess
sense of longing for sonething indefinable. Normally this
i's enough to reverse sinple cases of CDD™ but luckily for
the world, and those with serious CDD™ ProzoCon® has the
fortunate side effect of causing i Mmense, even addictive
el ati on when nmeki ng purchases.

MAN: For the first time in ny Life™buying things is
better than sex!

WOVAN: | finally feel whole again
VOCE (O S.): Run your doctor programtoday and request

ProzoCon®. You' Il Never Feel Better Than Wien Buyi ng on
Pr ozoCon®™
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MAN: The More | buy...

WOVAN: ...The Better | Feel ™

VOCE (O S.): ProzoCon®, guaranteed to be addictive,
because; There’s No Heal thier Addiction than the Addiction
to Buyi ng®

The Man and Wonan snil e

SCENE: Si x
SETTI NG Ashram of Karm ¢ KonsunerismM

The Ex-Disciple steps in. The Ex-Di sciple bows and then
sits across fromthe Guru.

EX-DI SCI PLE: My Ego thanks the Guru's Spirit for this
audi ence.

GURU: The Guru’s Spirit is all Spirit, and thus the
Spirit of nmy Ex-Disciple and the Ego before ne.

EX- DI SCI PLE: Thanks anyway.
GURU: You' re wel cone. What can | do for you?

EX-DI SCI PLE: 1’ ve been thinking about what you said before
| left the Ashram

GURU: That the Way which can be seen is not the Way™
EX- DI SCI PLE: Yeabh.
GURU: What troubles you, My Student?

EX-DISCIPLE: It's just that, well..That’'s really confusing.

GURU: I nsight Comes Wth Tinme, Not Desire™
EX-DI SCI PLE: But, |’ve been thinking, I'’ma pretty smart
consuner, and if | can’'t grasp it, then howw Il the

average consumer ever get it?

GURU: The average human is to the caterpillar as the
extraordinary human is to the butterfly.
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EX-DI SCI PLE: \What's a butterfly?

GQURU: It was an insect. There used to be billions of
them before we genetically altered the plants we eat and
killed them of f.

EX-DI SCI PLE: See, that’s part of the problem I’ m having.
Your nessage is so...Cbscure.

GURU: | renmenber a tine when butterflies were |ike
dreans; many col ored and bountiful.

EX- DI SCI PLE: Yeah, well, that tinme has passed and we need a
new nessage for the tines we live in.

GURU: My nessage is sinple and eternal: True joy cones
not from buying things, but fromfinding i nner peace, which
cannot be bought, but nust be earned.

EX-DI SCI PLE: But, you see, the problemw th that is, no
one wants to work that hard.

GURU: The rewards of releasing our attachnents to
desires are obvious.

EX-DI SCI PLE: No, they’ re not obvious, because you can’t
see them unl ess you’' ve rel eased your attachnents to desire.

GURU: They are there for all to see if they are
wi |l ling.

EX- DI SCl PLE: Nobody wants sonet hing that everybody can
have. That’'s the first rule of marketing. You meke things
slightly difficult to obtain, but not so hard that they
can’t put it on credit. Then you al ways make sure that
there is a newer, fancier nodel that sonmeone with nore
credit can get. That’'s how you get them hooked. You play
on their dissatisfaction with what they have and their
desire for sonething they can’t descri be.

GURU: That sonmething is Spirit, and they can only
fulfill that desire, by releasing all other desires.

EX-DI SCI PLE: You don’t get what |’ m saying, do you?

GURU: You want nme to market and sell ny spiritual
phi | osophy of Karm ¢ Konsunption™in graduated |evels of
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price and style, the nost expensive being for the rich
elite and the nost reasonable for the mddle class, and the
cheapest for the poor.

EX-DI SCI PLE: Exact| y!

GURU: You want nme to sell Spirituality like it was
clothes or cars, letting the rich get the best product on
the market while the poor buy recycl ed netaphysics and
second hand w sdom

EX-DISCIPLE: It’s the only way to change the world.

GURU: The world can be changed only by changi ng the
people init.

EX-DI SCI PLE: But the people don’'t want to change. They’ ve
built a world on base animal desire and they don’t know
anyt hi ng el se.

GURU It is ny duty to show them anot her Path™

EX-DI SCI PLE: They don’t want another Path™ Can’t you see
that? They have never worked so hard, for so little, with
so nuch danger all around them but they continue to do
exactly the things which will only nmake them need to work
harder, which only nmake the rewards smaller, and the world
nor e danger ous.

GURU: You cannot sell spiritual enlightennent.

EX-DI SCI PLE: Buddhi st tenples do it all the time now Plop
down your noney and you get a Certificate of
Enl i ght ennent ®.

GURU: That’s why | left the Tenple. Everything has
becone for sale. But you cannot buy Spirit.

EX-DI SCI PLE: Why not? They buy everything el se. They want
to buy things. They' re programred since birth to buy
things. They're on drugs that only let themfeel good when
t hey buy things, so why not have them buying spirituality

i nstead of physical products whose creation degrades and
destroys the environment. Destroys nature. |If Nature is
Spirit and Spirit is Consciousness, and Consci ousness i s
Time and Tinme is Money, then Nature is Mney, and if Nature
is Money then Spirit is Money, and if it’s Money you can
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make a market for it, because all things are Mney, and
it’s not a matter of whether or not you buy, but what you
buy, and buying ideas, no matter how powerful or silly,

wll always be better for the world than buying nore cars,
or nore clothes, or nore conputers, or nore cosnetics, nore
anyt hi ng.

GURU: Dol lars for Dharma™

EX-DI SCI PLE: That’'s great. That could be the ad canpai gn.
Consunerism Consuming Itsel f! ™

GURU: | can’t do it.
EX- DI SCI PLE: Wy not ?
The Guru stares down the Ex-Disciple
GURU: The Way that can be sold, is not the Way™
The Ex-Di sciple frowns.
SCENE: Seven
SETTI NG Typi cal Spouse Hone
The Spouse enters, sits down heavily, and sighs.
SPQOUSE: Conput er .
COMPUTER: | am at your service.
SPOUSE: Activate the doctor program
COMPUTER: Doct or program runni ng.
SPOUSE: | need to speak to...
COMPUTER: Doct or program runni ng.
SPOUSE: | need to talk to, um..

COMWPUTER |If you tell me the problem!1 can run the
appropriate practitioner.

SPQOUSE: I’ mjust not feeling nyself.
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COMPUTER: Psychol ogi st program acti vat ed.
The Doctor appears bathed in white |ight.
DOCTOR: What seens to be the matter?

SPQOUSE: | can’t quite put ny finger on it, but sonething
seenms W ong.

DOCTOR: What seens w ong?
SPQOUSE: Well, for one, | feel this strange enptiness.

DOCTOR: A feeling of enptiness is conmon anong peopl e
wi th Consumer Deficit Disorder.™

SPOUSE: | do not have a disorder. People with disorders
don’t get to the position that | hold.

DOCTOR: What did you buy today?
SPOUSE: | don’t remenber.
DOCTOR: Did you skip your buying session?

SPQOUSE: No. | just didn't pay attention to what | was
buyi ng.

DOCTOR: Buyi ng Brings Happi ness™

SPOUSE: It usually makes ne happy, but today it just nade

DOCTOR: Sad?

SPQUSE: Yeah, a little.

DOCTOR: You' re depressed.

SPOUSE: | m not depressed.

DOCTOR: You said you were sad about shoppi ng.

SPOUSE: You tricked ne into saying that and it’'Il be

obvi ous to the Consunption Adjustnent Advisor who reads
t hese records.
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DOCTOR: Shopping is a Sure Cure for Depression™ WNaybe
you shoul d try another buying session.

SPOUSE: | am not depressed. There has never been a single
i nci dence of verifiable depression on ny resunme and |’ m not
about to start now.

DOCTOR: |’ mgoing to prescribe you ProzoCom™

SPOUSE: Wiy do | need that?

DOCTOR: Because Purchasi ng Brings Enpowernent. ™

SPOUSE: But I am enpowered. |’ve never mssed a single
Buyi ng Session™

DOCTOR: You said you were feeling an enptiness, yes?
SPOUSE: But I'"mstill buying.

DOCTOR: You are not buying because of your enptiness, but
in spite of it. You are willing yourself to buy.

SPQOUSE: Does that matter?

DOCTOR: ProzoCom™wi || help create a feeling of enptiness
greater than the enptiness you re feeling now, and this new
enptiness can only be filled through consunpti on.

SPOUSE: So, I'lIl be able to nmake nyself feel better?
DOCTOR: The More You Buy, the Better You'll Feel. ™
SPOUSE: And this won’t go on ny resune?

DOCTOR: The use of ProzoCom™is never placed on a
enpl oyee’ s resune.

SPOUSE: But, Doctor, why am| feeling this enptiness?
DOCTOR: You don’t need to know why you're feeling this
way, you just need to feel better. And Nothing Feels
Better than Buying. ™

SPOUSE: You see, | thought maybe it was because ny
corporate mate left. | thought maybe | was m ssing having
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soneone around. M ssing the conversation. The
conpani onshi p. The warnth of another human’s touch.

DOCTOR: |’ m going to doubl e your dosage, and recommend
you for the I mredi ate Mate Repl acenent Program

SPQOUSE: Thanks. That’s such a relief. Doctor program
of f.

The Doctor fades out.
SCENE: Ei ght
SETTI NG Ashram of Karm ¢ Konsuneri sm™

The Disciple is sitting in the lotus position neditating
when the Citizen enters.

Cl TI ZEN. Excuse ne.

The Disciple is silent.

CI TI ZEN. Excuse ne.

The Disciple’ s eyes remain cl osed.

DI SCI PLE: 1’ m neditati ng.

CITIZEN. Ch, is that what you re doi ng?

DI SCIPLE: Yes. |It’s much easier to do when people aren’t
tal king to you.

CITIZEN. | have a question

DI SCl PLE: Wuldn’t it nmake sense to ask soneone el se?
Sonmeone who wasn’t neditating?

CITIZEN. Yes. | suppose so. But it |ooks |like everyone is
medi t ati ng.

DI SCl PLE: Everyone?
CITIZEN. Yes. That doesn’'t seemvery efficient, does it?

DI SCIPLE: W neditate together to build a sense of
comunity. A spiritual solidarity.
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Cl TIZEN: That sounds ni ce.

DISCIPLE: It would be if | were neditating.

CITIZEN. | thought you were neditating.

DISCIPLE: | can’t neditate while I'’mtal king to soneone.
Some of the nore advanced disciples can, but | can't. |
need to have conplete silence. |I find it very hard to

concentrate when people are talking to ne.

CITIZEN. Well then, if you re not neditating, would you
mnd if | asked you a few questions?

The Disciple s eyes open and stare at the G tizen.

DI SCl PLE: What woul d you |ike to know?

CITIZEN. Well, this may seema little obvious, given the
general drift of our conversation, but just what is
medi tation?

Dl SCI PLE: You don’t know what neditation is?

CITIZEN. 1Is it like nmedication? Do you need a
prescription, or is it sonething you can get over the
counter?

DISCIPLE: It’s not a thing, it’s a process.

CITIZEN. Like a practical application?

DI SCl PLE: Yes, exactly.

CITIZEN. So how nmuch is the |icensing fee?

DI SCI PLE: There is no fee.

CITIZEN. It’s not patented?

DI SCl PLE: No.

CITIZEN. Al processes are patented.

DI SCIl PLE: This one has been around for thousands of years.
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CITIZEN. Well, so has procreation, but they patented that.
DI SCI PLE: That’s different.

CITIZEN. It doesn’'t seemlike very good business sense.

DI SCl PLE: That’s the whole point. M Guru teaches that we

need to live life with a spiritual sense not a business
sense.

CITIZEN. And this neditation has sonething to do with
obtaining this spiritual sense.

DI SCI PLE: Yes, exactly.

CI TIZEN. Then what kind of process is it?

DI SCI PLE: Meditation is the process of stilling the m nd,
quieting the streamof internal nental chatter, so that we
can becone aware of, and live in, the present.

CITIZEN. So, | do this neditation thing and what happens?

DI SCI PLE: You start by becom ng aware of your breathing, by
counting your breaths.

CI TIZEN. That doesn’t seem very hard.
DISCIPLE: It isn't, until your mnd starts to wander.
Wi ch happens constantly. Then you have to bring your m nd

back to focus on your breathing.

CITIZEN. And if | do this breathing thing, 1'Il |earn how
tolive in the present?

DI SCI PLE: Anobng ot her things, yes.

CITIZEN. And by learning to live in the present, |’'1|
obtain this spiritual sense?

Dl SCI PLE: Yes.

CITIZEN. And this spiritual sense will nake it clear to nme
howto live ny life?

Dl SCI PLE: Exactly.
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CITIZEN. So, if you don't mnd ny asking, and far be it
fromnme to ask for custoner testinonials froma process
that isn’t even patented, but how s it working for you?

DI SCIPLE: Well ...1...1t"s ah...1t’s not as sinple as popping a
pill.

ClI TIZEN. Have you thought about trying to market it in
pill fornf

DISCIPLE: It can’t work that way.

CI TIZEN: But does it work at all?

DISCIPLE: It works for a great nunber of people.
CITIZEN. But it isn't working for you?

DISCIPLE: I’min a rough spot. M Quru calls it the Dark
Ni ght of the Soul.™

CITIZEN. That’s not a very attractive advertising phrase.
| could suggest sone alternatives. | know a | ot about
adverti sing.

DISCIPLE: It’s a traditional nane for what |’ m going
through. It’s part of the process.

CITIZEN. So this process is nore conplicated that just
br eat hi ng?

DI SCl PLE: Very nuch so.

CI TIZEN. Conplicated processes are hard to sell to the
average consumer.

DISCIPLE: W’ re well aware of that.

CITIZEN. And | hope you don't take any offence at this,
but it mght be a good idea to get a spokesperson for whom
the process is actually working.

DISCIPLE: | didn't say it wasn’t working, I'’mjust in a
rough patch.

CITIZEN. VWhat’'s so rough about it?
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DISCIPLE: It’s not that | question the process, the Path™
but | just don’t know howlong it will take to work. It
could take the rest of ny life. M Quru even says that
it’s a process that never ends. How am | supposed to chart
ny progress with a process that doesn’'t end? How do | know
if I"'mliving a better life, if | knowthat there is a
better |ife sonewhere further along in the process?

CITIZEN. | thought the whole point of the process was to
live in the nonent.

DI SCI PLE: Wl |, yes, but...
ClI TIZEN. Because you seemto be living in the future.
DI SCI PLE: That’s...That’'s very insightful.

CITIZEN. Thank you. | have a degree in process
managenent .

DI SCI PLE: Are you interested in the neditation process and
t he teachings of ny Guru?

CITIZEN. Yes. How do | obtain an audi ence with the Guru?
DISCIPLE: | think | can arrange that for you.
The |ights fade.

SCENE: Ni ne

SETTI NG Ashram of Karni c Konsumeri sm™

The Guru is | ooking through a kal ei doscope when the
Disciple enters with the Gtizen.

DI SCl PLE: Pardon, ny Ego for disturbing your Spirit, but
the Ego | was telling your Epheneral ness about is awaiting
your audi ence.

GURU: Thank you, ny Disciple. Your bodies may be
seat ed.

The Disciple and the Citizen sit.

GURU: Take a | ook at this.
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The Guru hands the Citizen the kal ei doscope. The Citizen
| ooks through it.

CITIZEN. I1t’s very beautiful
GURU: And a beautiful metaphor as well.
CITIZEN. | thought it was a kal ei doscope.

DI SCI PLE: The Guru neans that the kal ei doscope is a
met aphor .

CITIZEN. Ah. | see.
GURU: Do you?

CITIZEN. Not really, no, but I didn’t want to be rude.

GURU: Maybe my Disciple could be so kind as to explain
it to you.
DI SCI PLE: You see the beautiful inages are an ill usion.

They are nerely colored glass seen through a prism It
does not nean that the inmages you see in your brain are not
beautiful, but they are not real.

CITIZEN. | see.
GURU: Do you?
CITIZEN. Well...No, not really. | was hoping you woul dn’t

press nme on it.

GURU: It is ny role to press those who cone to nme for
greater understanding. Tell ne, what do you think is the
meani ng of this nmetaphor?

CITIZEN. That the world we think we see is not really the
world that is.

GURU: Good. Now do you under st and?

CITIZEN. | think so. But if you extend that metaphor of
t he kal ei doscope as the world, then you nust concede that
t he kal ei doscope, and hence the world, is inert wthout

|l ight, because it is the light that gives the whole
apparatus it’s possibility of beauty.
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met aphor ?

Cl Tl ZEN:
fol |l ow ng

GURU:
DI SCl PLE
GURU:
Cl Tl ZEN:
GURU:

Cl TI ZEN:
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Very astute. And what is the light in this
Vell, now there you' ve got nme. | was just
the train of logic to the station

My Di sci pl e?

The light is Spirit™

Yes.

Ch. | see.

Do you?

| would think it was obvious by now that | don’t

really nmean that when | say it.

GURU:

Cl TI ZEN:

GURU:

DI SCI PLE

Cl TI ZEN:

GURU:

Cl TI ZEN:

DI SCI PLE

Cl TI ZEN:

GURU:

DI SCI PLE

What do you nean?

That | don’t understand what Spirit™is.

My Disciple will explain.

Spirit™is the Gound of Al Being™

| see.

By which you nean?

| nmean | don’t know what you nean.

Al things are Spirit™and Spirit™is all things.
Ri ght .

Try again.

Spirit™is the essence fromwhich the entire

cosnbs mani f ests.

Cl TI ZEN:

DI SCI PLE

Nat ural ly.

You still don’t understand, do you?
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CITIZEN. |I'msorry. |In advertising you never |et on that
you don’t know what the people from production are talking
about. [It’s a habitual response now.

GURU: Think of it this way; everything you see,

everything you don’t see, every thought and enobtion, every
person, animal, plant, rock, drop of water, every planet,
every star in the whole universe is but one expression of
the inexpressible. Al things, the entirety of eternity is
not separate, but is whole, seanless, singular. Al of
that, which is not all, but one, is Spirit™

CITIZEN. Ah. | get it now.

DI SCl PLE: Real | y?

CITIZEN. Really.

GURU: You' re sure?

CITIZEN. This tinme | get it.

GURU: You're not just bluffing like this was a
mar keti ng neeti ng?

CITIZEN. No. | get it.

GURU: Prove it.

CI TI ZEN: You are not you.

DI SCI PLE: You're bl uffing.

CITIZEN. No. There is no you. Maybe in sone limted
sense, there is, because you certainly think there is, but

there really is no you. There’s no ne. There sinply is.

GURU: Very inpressive. Tell ne, how did you realize
this so easily?

Cl TI ZEN. The kal ei doscope. For the beauty to exist, there
needs to be light, a kal eidoscope, and sonmeone to | ook
through it. They aren’t separate.

GURU: Very good.
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CITIZEN. Thank you. | was always good with netaphors.
Can’t conme up with a good simle to save ny life, but they
aren’t much good for advertising anyway.

GURU: Now, tell me, do you believe it?

CI TIZEN. Advertising? Never believe advertising. It’'s
just a fancy word for lying with disdain.

GURU: No. What you said about Spirit™
CITIZEN. O course.
GURU: Real | y?

CITIZEN. No. Sorry. | can’t stop nyself. I'd like to
believe it, but it just doesn’t nmake sense to ne.

GURU: Bel i ef Cones From Knowl edge.™ It is something
you nust apprehend with your own being.

CITIZEN How do | do that?

GURU: | can show you, but you nust join nme on the
Pat h®.

CI TI ZEN. The Pat h®?
DI SCI PLE: The process.

CITIZEN. Oh. Engage in the process. Yes, | think I'd
like to do that.

GURU: Then I will accept you as one of ny disciples.

CITIZEN. That’s very kind of you. Wat sort of rates are
we tal ki ng about ?

DISCIPLE: It’s free.
CITIZEN. Free? Let me get this straight, you have a
process for hel ping people live nore fulfilling Iives and

you haven’'t patented it, and you don’t charge to use it?

GURU: To charge noney to those on the Pat h® would be to
ignore the principles of Karma and the oneness of Spirit™
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CITIZEN. WwWell, if you don't m nd ny asking, how does that
pay the rent?

DI SCI PLE: The di sci pl es make voluntary contributions to the
ashramto pay for necessities.

GURU: And we have a pretty strong stock portfolio.

CITIZEN. ©OCh, for a mnute there | thought you were sone
ki nd of cult.

GURU: No. We're just |ike any other business, except
that we don’'t need to nmake a profit.

CITIZEN. | thought they banned nonprofit organi zations.
DI SCI PLE: W still have to pay taxes.

CITIZEN. Well, now that corporations don't, | suppose that
makes sense.

GURU: As your first step on the Path® | nust ask a
favor of you.

CITIZEN:. A trade?

DI SCI PLE: Yes. The Guru always asks a favor of the new
disciple in return for instruction.

CI TIZEN. Like bartering.

GURU: Sonmething like that, yes. Your first task as a
disciple will be to find a cell of the anti-consuneri st
novenent and attend a neeting. Then you are to report back
to ne.

CITIZEN. Are you involved with the anti-consuneri st
novenment ?

GURU: We believe in many of the sane things, but | fear
that they will resort to violence to acconplish their
goals. W on the Path® have sworn never to use viol ence.
Cl TI ZEN. Wy me?

GURU: Because they know who all of our disciples are.
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DI SCl PLE: And we suspect that they have spies anpbng us.
CITIZEN. So | would becone your spy?

GURU: In a manner of speaking.

CITIZEN. Is that dangerous?

GURU: Not at all.

CITIZEN. Really?

GURU: No. Actually it’s very dangerous. But you Il be
safe, because ny Disciple will be watching over you every
step of the way.

DISCIPLE: | will?
GURU: Yes. You will.

The |ights fade.

SCENE: Ten
SETTI NG Press Conference at
General Consunption Inc.

The CEO steps up to the lectern.

THE CEG Ladies and Gentl enmen, thank you for com ng today.
| " m sure the announcenent |’m about to make will cone as no
surprise to you as the runor has been on the Net for the

| ast few hours. But, to nmake it official; as of tonorrow,

t he general operations and finances of this firm Mega Bank
of Everything, and the firm of Ubiquitous Products wll be
officially merged. This action is being taken to stabilize
the market dynamcs in the wake of the nerger of Inc.Com
and General Consunption. W feel that this is the only way
for our conpanies to remain conpetitive and give the
consuners the continued | evel of service and innovation
that they have cone to expect. At this tinme I'll answer

t he questions prepared by our public rel ations departnent.

PR AGENT: What do you say to the charges that this nerger
whi ch | eaves only two primary corporations, constitutes a
nonopol y?
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THE CEGC. Shear idiocy. The root word of nonopoly is nono,
whi ch neans one, and clearly there are now two conpani es.
Next questi on.

PR AGENT: Are there any layoffs planned in conjunction with
this merger?

THE CEG W’ ve found that |ayoffs tend to give the public
a negative inmage of the conpany and of nergers in general
and since we're not obligated to talk about them we’ve
deci ded not to. The only people who have a right to know
about the |l ayoffs are the people who get laid off. And
trust ne, they’' |l find out soon enough. Next question.

PR AGENT: What do you have to say to the critics who claim
that corporate nergers reduce conpetition and underm ne the
basi ¢ phil osophi ¢ and econom ¢ principles of capitalism

THE CEG Bal derdash. Look it doesn’'t take a genius to see
that if you have ten people all fighting over the apples in
a basket and if you get rid of eight of themyou haven’t
reduced the conpetition, you ve reduced the nunber of
conpetitors. The conpetition is actually raised to a

hi gher level. 1t becones w nner takes all.

PR AGENT: And how woul d you say that “w nner takes all”
attitude applies to the nerger you’ ve announced today.

THE CEG Sinple. | hope we win. Anything el se?

PR AGENT: That’s all the questions the | egal departnent
gave us.

THE CEG Thank you all.

The |ights fade.
SCENE: El even
SETTI NG TVNet Commrerci al
Ad for Corporate
Gover nnent

TVNet advertisenent with a MAN and WOMAN and VA CE over.

VOCE (O S.): This nonth proposition 99 goes to the voters.
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MAN: | never vote in elections anynore.
VWOVAN: |’ mnot even registered to vote.

VOCE (O S.): That’s why proposition 99 is on the ballot.

MAN: What good does voting do?
VOVAN: It’s always the sanme politicians and the sane
pr oposal s.

VOCE (O S.): Not this time. Proposal 99 is different.
MAN: What we need is a new system
WOVAN: Denocracy is just too boring to ever work.

VOCE (O S.): Proposition 99 would establish a new way of
runni ng gover nnent.

MAN: W need sonet hing that people can believe in.
VOVAN: W need a systemwhere it’'s easy to vote.

VOCE (O S.): Proposition 99 would create the sinplest nost
efficient system of denocracy ever.

MAN: W need a systemthat doesn’'t require people to
regi ster in advance.

VOVAN: W need a systemthat lets people vote fromtheir
hones on nore than one single day.

VOCE (O S.): Proposition 99 wuld do all this and nore.
Under proposition 99 your representatives in governnent
woul d no |l onger be directly elected in open polls, but
woul d i nstead be assigned to positions based on narket
research and the purchasing patterns of consuners. It has
| ong been said that a representative’ s vote could too
easily be swayed by the desires of corporations, but
corporations are controlled by consuner buying patterns.
Every time you nmake a purchase, you make a vote for how
your governnment will act. By elimnating the tine-
consum ng and wasteful system of electoral representation,
we can make way for a new system of Corporate Denpbcacy®.

MAN: One Purchase One Vot e®
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VOVAN: Not governnment by the people, but People Buying
t he Gover nnent ®

VOCE (O S.): Vote yes on Proposition 99 and nake
Cor por at e Denocracy® the Future® of America™

The and Man and Wrman smi | e.

SCENE: Twel ve
SETTI NG Typical Citizen Hone

The Spouse is in the mddle of a Buying Session.

SPOUSE: That one. And that one. Page down. On the left.
The blue one. Buy it. And in black. And...

The door bell rings.

SPOUSE: Purchase on automatic. Conputer, open the door.
The Spouse renoves the goggles and | ooks up to see the Ex-
Disciple enter. The Spouse is imediately smtten with the

Ex-Di sciple, who is also very attracted to the Spouse.

SPOUSE: Oh. Cone in. Conme in. | apologize, | was in
the m ddle of something. | wasn't expecting you so soon.

EX-DI SCI PLE: You were expecting me?

SPOUSE: Well, yes, of course. As | said, not so soon,
but I nust say I’mglad to see you.

EX-DI SCI PLE: Well, thank you. | should have known you' d be
expecting ne. |1'd heard you were very intuitive.
SPOUSE: Vell, it doesn’'t say that on ny resune, but |

try. Can | get you sonething to drink?
EX-DI SCI PLE: No, |I'mfine.

SPOUSE: That’ s good. Wien ny mate left | drank all the
good stuff?

EX- DI SCI PLE: You nust have been very upset. I’msorry to
hear that.
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SPQOUSE: Vell, it’s all for the best. W weren't really
conpati bl e.

EX-DISCIPLE: It’s so hard to find a conpati ble mate these
days.

SPQOUSE: Vell, let’s hope it’s not that hard.

EX-DI SCI PLE: The conputers rarely match you up with soneone
you really find attractive.

SPOUSE: That couldn’t have been nore true with ny | ast
mat e.

EX-DI SCIPLE: | think sexual attraction is very underrated
in their mating al gorithns.

SPOUSE: | so agree.

EX-DI SCI PLE: That epheneral spark between two peopl e can be
so i nportant.

SPQOUSE: Vell, there's always pills...
EX-DI SCI PLE: But pills are so clinical, don’'t you think.

SPOUSE: Well, they say; Chem cal Attraction is Al About
the Chemcals. ™

EX-DI SCI PLE: Yes, but don’t you find that the experience is
much purer when the chemicals are com ng fromyour own body
and not a little pill.

SPOUSE: To be honest, | don’t know. 1’ve always used the
Sexual Suppl enent s®.

EX-DI SCI PLE: Al ways. You nean you haven’'t...Not even once...

SPOUSE: Wl l, there was soneone once who made ne feel ...
But | was assigned to soneone else before I could...

EX-DI SCI PLE: That's so sad.
SPOUSE: | shopped a | ot after that.

EX-DISCIPLE: I'’msorry to be prying into your personal
life.
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SPOUSE: It's strange, but | don't seemto mnd you
aski ng.

EX-DI SCI PLE: So, when your mate left, is that when it
began?

SPOUSE: Began?

EX- DI SCI PLE: Your turn around.
SPOUSE Oh, you nean the buying.
EX- Dl SCl PLE: Yes.

SPQOUSE: |’d hoped that wouldn’t nake it into ny file, but
yes, it started after ny previous nate left.

EX-DI SCI PLE: Was it hard?

SPQOUSE: At first, yes. | had no idea what was happeni ng.
There was this enptiness that | couldn't explain.

EX-DI SCI PLE: Ah, the enptiness. The sense of the great
voi d.

SPOUSE: Yes, exactly.

EX- DI SCI PLE: Your experience was far nore profound than
had expect ed.

SPOUSE: Well, it wasn’'t easy. Fortunately |I found a way
out .

EX-DI SCI PLE: Really. On your own. Wthout anyone’s
gui dance?

SPOUSE: Vell, | had the help of the Doctor program The
Doctor reconmended it.

EX- DI SCI PLE: The doctor?
SPOUSE: Apparently everyone is taking it these days.
EX-DI SCI PLE: | nust be confused. Taking what?

SPOUSE: ProzoCom™
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EX-DI SCI PLE: You’'re taking ProzoCom™?

SPQOUSE: Nat ural ly.

EX- DI SCI PLE: But what on Earth for?

SPOUSE: Vell, to replace that nanel ess sense of enptiness
with one that has a nane and that | can make go away by

shoppi ng.

EX- DI SCl PLE: What ever woul d you do that for? That greater
enpti ness was your strength.

SPOUSE: But that enptiness felt awful and | didn’t know
how to make it go away.

EX-DI SCI PLE: You don’t want it to go away.

SPOUSE: How could I go on with ny life if |I was feeling
t hat way?

EX-DI SCI PLE: That’'s just it. You wouldn’t have to. You
could go on with a new life.

SPQOUSE: Alife w thout buying?

EX-DI SCI PLE: No, you don’t have to stop buying. You just
buy things that have true neaning.

SPOUSE: | never thought of that.

EX-DI SCIPLE: I'’mglad |I caught up to you before you joi ned
t he Movenent.

SPOUSE: What novenent ?

EX-DI SCI PLE: The anti-consuneri st novenent.

SPOUSE: Whay woul d anyone join those |unatics?
EX-DI SCI PLE: | thought the Guru sent you to join them
SPOUSE: What Guru?

EX- DI SCl PLE: The | eader of the Karm ¢ Konsuneri smM
novenent .
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SPOUSE: Do you know what that would do to ny resune?
Speaki ng of which, | haven't even seen your resune.

EX-DI SCI PLE: | don’t have a resune.
SPOUSE: How can you not have a resune?
EX-DISCIPLE: | live outside the corporate system

SPOUSE: Just what sort of people are the | MRP sendi ng out
t hese days?

EX- DI SCI PLE: The | MRP?

SPOUSE: The | medi ate Mate Repl acenent Progran®.
EX-DI SCI PLE: |1’'ve nade a serious m stake.

SPOUSE: You're not fromthe | MRP?

EX-DI SCI PLE: | shoul d be goi ng now.

SPOUSE: VWhat are you doi ng here?

EX-DI SCI PLE: | apol ogi ze. | thought you were your nmate. |
came to see your mate because | heard through the grapevine
that my ex-guru had sent your nate to spy on a anti -
consuneri st revol utionary.

SPCQUSE: That’ s absurd.

EX-DI SCI PLE: | shoul d | eave.

SPOUSE: So, you’re not nmy new mate?

EX-DI SCI PLE: Regrettably, no.

SPQOUSE: But, I..

EX-DI SCI PLE: | should go. It’s late and | need to find a
pl ace to sl eep.

SPOUSE: You don’t have a housing unit.

EX-DISCIPLE: | told you, | live outside the corporate
system
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SPQOUSE: VWhere will you go?

EX-DI SCI PLE: There are places. It’s not that bad.
SPOUSE: You could...l nean, | have... Space.

EX-DI SCI PLE: | couldn’t inpose.

SPOUSE: You wouldn’t be inposing, |I'd be inviting you.
EX-DI SCI PLE: It m ght | ook bad on your resune.

SPOUSE: [l keep the conputer off. No one needs to
know.

EX-DI SCI PLE: That’s very kind of you. It would only be for
t he ni ght.

SPOUSE: You coul d stay | onger.

EX-DI SCI PLE: It m ght be dangerous for you.
SPQUSE: Do you think so?

EX- DI SCI PLE: Possi bl y.

SPOUSE: Did you mean what you sai d?
EX- DI SCI PLE: About ..?

SPOUSE: Chem cal s.

EX-DI SCI PLE: You nean, ProzoConf?
SPOUSE: No. The other kind.

EX-DI SCI PLE: Wel | ... Yes.

SPOUSE: Hhmm

The lights fade on the Spouse and the Ex-Disciple
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SCENE: Thirteen
SETTI NG Ubi qui t ous Cof fee Shop

The Conrade is sitting alone and sipping a nocha
consunpti on® when the Citizen enters holding a cup of tea.

CITIZEN. Do you mnd if I sit here?

COVRADE: There are other enpty seats.

CI TIZEN. But none of themare enpty next to you.
COVRADE: Well, then, by all neans, please have a seat.
The Citizen sits down and sips at the tea.

CI TI ZEN.  So...

COMRADE: So?

CI TI ZEN.  Yes...

COVRADE:  Yes?

CITIZEN. \What | nmean to say...

COVRADE: You're trying to say sonethi ng?
CITIZEN. Well ...

COVRADE: | see...

CITIZEN. Do you?

COVRADE: Not really. | just thought I'd try to play
al ong.

CI TIZEN. Ah...

COVRADE: Wl said.
CITIZEN. | |love old novies.
COVRADE: Me too.

CI TIZEN. Especially those by the MARX Brothers.
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COVRADE: Haven't head of them Are they one of those boy
bands?

Cl TI ZEN.  No.
COVRADE: | never got into the boy bands.

CITIZEN. Pardon ne for being blunt, but isn't that the
passwor d?

COVRADE: Isn’t what the password?
CI TI ZEN. The Marx Bot hers.
COVRADE: Who woul d make a boy band the password?

CITIZEN. They're not a boy band and I was told that the
Mar x Brothers was the new password.

COVRADE: Password for what?
CI TIZEN:  You don’'t know?
COVRADE: Should [ ?

CITIZEN. |I'mvery sorry. |’ve made a m stake. | thought
you were soneone el se.

COVRADE: Maybe I’ m not.
CI TIZEN. What do you nmean?

COVRADE: Maybe I'’m who you think | am but naybe you don’t
have the right password.

Cl TI ZEN. Maybe you have an ol d password.

COVRADE: OCh. | hadn’t thought of that.

CITIZEN. It’s quite possible.

COVRADE: Yes, | suppose it is. Wuat cell are you fronf
CITIZEN. | was instructed never to say.

COVRADE: OCh. On, that’s good. Security and what not.
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CI TI ZEN.  Yes.

COVRADE: Well, assuming that I amyou who think I am and
that you have the new password and |’ mjust behind on
t hi ngs, which woul dn’t be unusual, what can | do for you?

CITIZEN. | need to see...\WWll, you know who.

COVRADE: \What coul d you possibly need to see “you know
who” for?

CITIZEN. | work very high up in Inc.com | can supply
i nformation.

COVRADE: Well, that’s wonderful. But you don’t need to
see “you know who” to do that. You should report to your
cell | eader

CITIZEN. It’s too big arisk. Wth information |ike this

| could get in real trouble. | need to know who I'mreally
working for. | need to know that this is all for real.
COVRADE: | assure you this is for real

CI TI ZEN. There are runors.

COVRADE: Runors?

CITIZEN. Yes. Runors that this is all just a sting
operation by the Corporate Intelligence Agency to round up
t he subversi ves.

COVRADE: Ch, good Lord.

ClI TI ZEN:  Yes.

COVRADE: You don’t think it’s a plot do you?

CITIZEN:. | don’'t know.

COVRADE: How devi ous. How sinister. Oh ny God, what have
| done. | may have ruined ny credit rating.

CITIZEN. |I'mnot saying it is a plot, |I’mjust saying that

there is a runor.

COVRADE: Well, you know what they say about runors.
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Cl TI ZEN: What ?

COVRADE: | don’t know, but I'msure it’s not good. Runors
are never good.

CITIZEN. | just need to see “You know who” to reassure
nyself that this isn't a plot and that |1’ m doing the right

t hing by spying on ny conpany.
COVRADE: Yes, by all nmeans. W both need to see “You Know

Who” to nmake sure this isn't a plot. You wait here. 1’11
be back.

The Conrade dashes away fromthe table. After a pause, The
Disciple slides up and sits at the table.

DI SCI PLE: That was brilliant.

CI TIZEN. Thank you. Are you sure you should be here?
What if you’ re seen.

DI SCI PLE: W have a few mnutes. | just wanted to tell you
how brave | think you' re being.

CITIZEN. Well, thank you. That's very flattering.
DI SCIPLE: It’s very dangerous what you’ re doing.
CITIZEN. |I'’mtrying not to think about it.

DI SCIPLE: If they don't believe your story they mght kil
you.

CITIZEN. Yes, well, Qut of Sight, Qut of Mnd™

DISCIPLE: And if they do believe you, they’' ||l expect you to
spy on the conpany.

CITIZEN. Hear no Evil, Think no Evil™
DI SCIPLE: And if the conpany catches you, or the Corporate
Intelligence Agency gets wi nd of things, awful, aw ul

t hi ngs coul d happen to you.

CITIZEN: Yes, well ...
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DI SCIl PLE: There are runors that they use torture
t echni ques.

Cl TlI ZEN: Torture?!

DI SCI PLE: Yes. They got a | aw passed that says it’s okay
to torture corporate crimnals for information

Cl TI ZEN. \What about drugs? Like truth drugs?
DI SCI PLE: They use those after the torture.
CITIZEN. Then what's the point of the torture?

DI SCl PLE: They hope it deters people from spying.

CITIZEN. | can see how it woul d.

DISCIPLE: But it’s all runors still. The | aw says they can
torture you, but they don’'t have to tell anyone about it.
One of those self-policing laws, |ike the environnental

| aws t hey passed.
CITIZEN. | see.

DI SCI PLE: So, | just wanted to tell you how nuch | admre
what you're doing. It takes real courage.

CITIZEN. Yes, well, as | said, as long as | don't think
about it.
DI SCIPLE: | should go. | think I see them com ng.

CITIZEN. Well, thanks for stopping by. You ve really
bol stered ny spirits.

The Disciple sneaks away. Monents |ater the Conrade
arrives with the Revol utionary. They both sit at the table.
The Conrade has a tall coffee in hand.

REVOLUTI ONARY: | understand that you want to see soneone.

CI TIZEN. That depends. |[If that sonmeone is the soneone |
think they are, and sonmeone who can answer ny questions,
then yes, but if that soneone is soneone else, then | want
to see a different soneone.
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COVRADE: \Who are we tal king about ?
REVOLUTI ONARY: Thi s soneone can answer your questions.
CITIZEN. So, you' re THE soneone?

REVOLUTI ONARY: | couldn’t say that w thout know ng which
someone you were.

CITIZEN. |I’mthe sonmeone who is a vice president of
advertising for Inc.com

REVOLUTI ONARY: | see.
CITIZEN. So are you the soneone |I'’m | ooking for?

REVOLUTI ONARY: If |I'm not that soneone, then |’ m soneone
el se, but | can answer your questions.

COVRADE: |’ m beginning to wonder who | am

CITIZEN. | guess that’'ll have to be good enough.
REVOLUTI ONARY: What do you need to know?

CITIZEN. Are you for real? |Is this novenent for real ?
COVRADE: Apparently there are runors.

REVOLUTI ONARY: | assure you, both |I and the novenent are
entirely real.

COVRADE: That’s reassuring.

CITIZEN. Then you really do want to create a new econonic
order?

REVOLUTI ONARY: W want to elimnate econom ¢ hierarchy and
pronote universal equity.

CI TI ZEN. For everyone?
REVOLUTI ONARY: That's the universal part.
COVRADE: | was wondering what that part neant.

CI TI ZEN. \What about those in power now?
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REVOLUTI ONARY: What about then?
CI TI ZEN. \What happens to then?

REVOLUTI ONARY: The sorts of things that usually happen to
those in power when a revol uti on sweeps them away.

CITIZEN. You' re tal king about violent revolution?
REVOLUTI ONARY: 1’ mtal ki ng about the usual things.
COVRADE: \What about the unusual things?

CI TIZEN. But you are advocating viol ence?

REVOLUTI ONARY: |1’ m advocating econonm c equity. The means
of achieving that are up for debate.

The Conrade sips at the coffee.
CITIZEN. So you won’'t advocate viol ence?

REVOLUTI ONARY: | won’t advocate pacifismin the face of
i njustice.

COVRADE: | don’t advocate ordering the decaf. God this
tastes awful .

CI TIZEN. Then you won’t accept responsibility for what you
start?

REVOLUTI ONARY: Do the people in power now accept
responsibility for the outconmes of their decisions?

COVRADE: Good point.

CITIZEN. But aren’t you aimng for a higher noral
st andar d?

COVRADE: Also a good point.

REVOLUTI ONARY: Econom c equality is a higher noral
st andar d.

COVRADE: A very good point.
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CITIZEN. But can the ends justify the neans?
COVRADE: Ah: Conundrum

REVOLUTI ONARY: They always do. No nmatter who is doing the
justification. The question you have to ask yourself is
whi ch worl d woul d benefit the nost people.

CI TIZEN. | guess.
COVRADE: Funny, that’s what | said to that question.

REVOLUTI ONARY: And you need to ask yourself what you can do
to create that world.

COVRADE: | know the world I want; one where you can get
good decaf coffee.

CI TI ZEN. \What about the corporations?

REVOLUTI ONARY: Cor porations are |like any other tool; if you
don’t pay attention to how you use them they can do you
nore harmthan good. W haven’t been paying attention to
how we use them and instead we’'ve let the tools use us.

CONRADE: That’'s why | don’t have an el ectric toothbrush.

CITIZEN. | can see that you're very serious about this, but
do you think anyone will take us seriously if we're
suggesting a collectivist society wthout divisions of

cl ass?

REVOLUTI ONARY: Cl ass division is the problem

CI TI ZEN. As much as people rail against class systens, they
| ove them The only thing they don’t like is being on the
bottomof them As long as they’'re in the mddle, and
especially if they're near or at the top, they |love them

COVRADE: You know |"ve noticed that too. | like feeling
superior to at |least a few people.

REVOLUTI ONARY: Cl ass systens go agai nst the very notions of
human devel opnent. That’'s why they are so rare in non-
nonetary societies. Currency brings class.
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COVRADE: We could use that as a slogan. “The Revol ution
Wthout Class™” No, that doesn’t sound right. Maybe we
want a classy revol ution.

CITIZEN. True, it does, but it’s inpossible to run a | arge
conpl ex society without a currency systemto nanage
resource distribution. You'll never sell that kind of idea
to the people.

REVOLUTI ONARY: Wel |, obviously not. That’s why we need a
revol ution. Speaking of which, nmy conrade inforns ne that
you have offered to spy on your conpany for us.

ClTIZEN: \ell ...

COVRADE: That’'s what you said.

REVOLUTI ONARY: On behal f of all the soneones that woul d
benefit from such an action | graciously accept your offer.

CITIZEN. | don’t know what good it will do.

REVOLUTI ONARY: Plenty. Wth the nergers taking place, al
the informati on we can get will be hel pful.

CITIZEN. |1'mjust a vice president.
REVOLUTI ONARY: But you could get to the CEGCs if you had to.
CITIZEN. WwWell, | suppose.

REVOLUTI ONARY: Good. It’'s settled then. Contact us when
you know what their next nove is.

The Revol utionary stands and qui ckly | eaves.
COVRADE: That went wonderfully, don’t you think?

The Conrade stares after the Revolutionary with admration.
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SCENE: Fourt een
SETTI NG Typi cal Hone

A Man and Wman sit together on the couch hol ding a baby. A
VO CE interrupts them

MAN: Mar kol i tus.

VOVAN: What about Jasperitus?

MAN: Sounds |ike a di sease.

WOMVAN: W' Il never find the right nane.

VOCE (OS.): Are you tired of trying to find a nane for
your baby that isn’t already trademarked?

MAN: Boy are we ever.

VOCE (O S.): Then cone to Nanmes-R-Us™ and find the right
name for your child.

WOVAN: W can’t afford the nonthly paynents for a nane
| i cense.

VOCE (O S.): At Nanes-R-Us™we offer you sonething newin
children’ s nanes.

MAN: W' re tired of new nanes.

VOVAN: | won’t name ny child Bubbali cious.

VOCE (O S.): At Nanes-R-Us™we offer a w de range of
previ ously public donmain nanes for affordable one tine

f ees.

MAN: You nean we woul dn’t have to make nonthly
payment s.

VOCE (O S.): No, and you won't have to fear that your
child will be naneless if you mss a paynent.

WOVAN: It sounds too good to be true. How nuch is it?
VOCE (O S.): The cost of the nane depends on its frequency

of use, but nobst nanmes cost |less than the price of a used
car.
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MAN: What about financi ng?

VOCE (O S.): There are several financing packages
avai |l abl e.

WOVAN: What kind of nanes are we tal king about? | don’t
want ny child growing up with a some cheepo Latin nane that
no one recogni zes |i ke C audi us.

VOCE (O S.): Names-R-Us™offers a full line of conmon, but
underused nanes, |ike Hortence, Bertha, Igor, Otin, and
Lassy.

MAN: Isn’t that |ast one a dog’ s nane?

VOCE (OS.): W offer a full line of pet nanmes as well.
VWOVAN: This sounds too good to be true.

VOCE (O S.): Go to Nanmes-R-Us.com™today and get your
child a nane you'll want to renenber. Wthout a Nane,
You' re a Nobody. ™

The |ights fade.

SCENE: Fifteen
SETTI NG Typical Citizen Hone

The Spouse and the Ex-Disciple are curled up together on
t he couch.

SPOUSE: |’mnot quite sure | understand.

EX-DI SCI PLE: Let me try to explain it again. It’s not
whet her or not you buy things, but what you buy that
matters.

SPOUSE: You nean buyi ng things you need as opposed to
buyi ng whatever strikes your fancy.

EX-DI SCI PLE: No. It doesn’'t matter whether or not you need
t he things you buy, although buying things that you need
will always be better than just buying whatever strikes
your fancy as you say. Speaking of which, | wouldn't mnd
having ny fancy struck a little later this evening.
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SPQOUSE: | don’t know if you can afford that.
EX-DI SCI PLE: | have a very good line of credit.

SPOUSE: It’s not your credit |I’mconcerned with, it’s
your ability to make tinmely paynents. You were saying.

EX-DI SCI PLE: Yes. | was saying. The whole point I'm
making is that things take a toll on the world to produce.
W’ re living in a consuner society. People consune. |It’s
not a matter of consum ng too much, but of the things we
are consumng. It wll always be better to purchase six
ebooks than six real books. And it wll always be better
to downl oad six hundred novies than to purchase one car.

SPOUSE: So, we should buy the things that require the
| east anobunt of real physical resources to create.

EX- DI SCl PLE: Exactly.

SPQOUSE: And the things that require the | east natural
resources are intellectual properties.

EX-DI SCI PLE: Right. Books and Netadventures, and video
ganes and the |ike.

SPOUSE: But you can’t eat that stuff.

EX-DI SCI PLE: O course not. But you can buy food that has
the | east inpact on the world. And you can buy products
that are designed to |ast instead of the kind that are
engineered to fall apart in two nonths.

SPOUSE: But how do you convi nce people to change their
ways? Wth everyone on ProzoCom™ how do you change
t hi ngs?

EX-DI SCI PLE: That’'s why | need to nove out. | need to
reach out to the people who are outside the system

SPQOUSE: | don’t want you to go.

EX-DI SCIPLE: | don’t want to go either, but we can’'t go on
like this.

SPQOUSE: Why not ?
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EX-DI SCI PLE: What if your real mate shows up?
SPOUSE: | cancelled nmy requisition. No one’s show ng up.

EX-DI SCI PLE: What about your resune? You can't keep the
conputer off forever.

SPOUSE: That’ s not what | was thinking. | want to hire
you.

EX- DI SCI PLE: What ?

SPOUSE: It’s the perfect plan. You can’'t fight the
system so why not join it.

EX- DI SCI PLE: The systeminevitably co-opts those who
enbrace it.

SPOUSE: I’ m not tal king about you enbracing the system
I’ mtal ki ng about the system enbracing you.

EX-DI SCI PLE: Why woul d the corporations enbrace ne?
SPOUSE: Because you have a |ong range plan for success.

EX-DI SCI PLE: You’' re suggesting that | take an ideol ogy for
an ecologically and spiritually sound world and turn it
into a business plan for one of the nmjor corporations?

SPOUSE: Exact | y!
EX-DISCIPLE: | won’t do it!

SPOUSE: Look, both conpanies are scared of this new anti -
consuneri st novenent. They're afraid that people wll stop
buying things and the whole world will fall apart.

EX-DISCIPLE: It’'s falling apart because they're buying
t hi ngs.

SPOUSE: No, what you said was that it’s falling apart
because of what their buying. If you re going to convince
consuners to change their buying habits, you' re going to
need the backing of the corporations to do it.

EX-DI SCI PLE: Why woul d t hey hel p?
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SPOUSE: Because as | ong as people are buying things, and
the noney is going to the corporations, they don’t care
what those things are. |[If you can convince people to buy
nore intellectual property, they' |l be behind you.

EX- DI SCI PLE: What about pl anned obsol escence? What about
| ight bul bs that burn out in three nonths when they could
be nmade to | ast years.

SPOUSE: The answer is so obvious. Can’t you see it?
EX-DISCIPLE: It doesn’t seem possi bl e.

SPOUSE: This is why you were destined to neet nme. This
is why were such a good match. You have ideas and | know
how to market and apply them

EX-DI SCI PLE: What are you tal ki ng about ?

SPOUSE: Leasi ng.

EX-DI SCI PLE: That’s...Ch, ny God, that’'s brilliant!

SPOUSE: The corporation wll make products designed to

| ast forever, and people will | ease them The corporations
make continual revenue. There's |less inpact on the
environnent. People still get to buy things. Everybody’s

happy. W could even get rid of ProzoCom™
EX-DI SCI PLE: No. W don’t want to get rid of it.

SPQOUSE: | thought you hated it. | stopped taking it just
for you.

EX-DI SCI PLE: W need a new generation of ProzoCom™ The
people taking the drug will still want to buy things, but
they will only want to buy things that are ecologically
responsi bl e.

SPQUSE: ProzoCom G een™

EX-DI SCI PLE: That’s a great | abel.

SPOUSE: You Wn’'t Feel Right, Until You Buy Right, Wth
ProzoCom G een™

EX- Dl SCl PLE: When can we start?
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SPQOUSE: Tonor r ow nor ni ng.
EX-DI SCI PLE: Way not now?
SPOUSE: Ri ght now there’s a fancy that needs striking.

The Spouse and the Ex-Disciple enbrace and the |Iights fade.

SCENE: Si xt een
SETTI NG Ashram of Karm ¢ KonsunerismM

The Guru sits in front of his disciples speaking
met aphori cal | y.

GURU: | am asked tine and again to explain ny |aw of
Karm ¢ KonsunerismM™so that all may understand it and
follow the Path™toward spiritual whol eness. Al products
and processes have an inherent Karm c Wi ght® The nore
negative, destructive, or harnful a process or action is,
the greater the Karm c Wi ght® of the product that it
produces. Let us say that you desire to buy a new pair of
shoes. Now if you do not really need a new pair of shoes,
then to act upon this desire would have great Karmc
Weight® But if your shoes are worn down and you do need a
new pair, then this desire is perfectly natural and to act
upon it would have little or no Karmc Wight.® Likew se
if you were to purchase four pairs of shoes when you really
only need one, or maybe two, then this action would al so
have great Karmc Wight® For it would satisfy the
desires of your Ego, but your feet would feel no different.
Now when you go shopping there are nany shoes to chose from
with many styles and prices. The style has no Karm c

Wei ght ® but the price may. If you buy shoes froma conpany
that hires shoe makers in a country that does not allow
organi zed | abor, and allows the conpany to pay very | ow
wages, so low that the very people making the shoes nust
wor k many hours a day, every day of the week, and stil

they do not make enough noney to buy even one pair of the
shoes they make, then these shoes will have great Karmc
Weight® and this weight will weigh heavy on the world, and
upon you, if you buy them On the other hand, if you buy
shoes froma conpany that pays a fair wage to its workers
regardl ess of what country they live in, then these shoes
w Il have a nuch snmaller Karmc Wi ght® and to purchase
themw Il bring | ess negativity, destruction, and sadness
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into the world, because all actions have Karma, because al
isonein Spirit. This is the |aw of Karm c Konsunption™
May it enrich your life, and the |ives of those you bring
it to.

The |ight fades on the Guru.

SCENE: Sevent een
SETTI NG Cafeteria of
Gener al Ubi qui t ous. Com

The Citizen sits at a table with the D sciple.

CITIZEN. It’s happened ever since | was a kid. | used to
think there was sonething really wong with ne. So did ny
not her. She even took nme in for counseling. This was |ong
before drugs |Iike ProzoCom™ Back then they just
recommended nore television. O course that was the
problem | didn't like television. | liked to read books.
Back when books didn’'t have commercials. | renmenber ny
first Christmas | started playing with the boxes that the
toys cane in instead of the toys ny parents had bought.
They nade ne watch as they burnt the boxes. And it didn’t

stop there. 1'd find sticks in the yard and play with them
instead of toy dolls. | wanted to nmake sandcastles instead
of playing wth Legos. | wanted to nake ny own toys. M

parents were enbarrassed wherever we went. And then as |
got older, and | didn't want the | atest el ectronic gadget,
t he newest newfangled thing, didn't want the newest
clothes, well, they felt certain that | nmust have sone sort
of anti-social psychol ogical problem And then

di scovered that the other kids, particularly the opposite
sex, pretty nuch ignored you if you didn't keep pace and
pl ay the consuner gane, so | decided to play along. And
that’s what | did. | pretended it was all just a gane and
that it didn't really matter. That this wasn't really ny
life. That ny |ife sonehow existed outside the gane. And
then I woke up to realize that the gane had becone ny life.
And | didn’t want to play anynore.

The Disciple smles.
DI SCI PLE: That’s the sexiest story |I think |I’ve ever heard.

Cl TI ZEN: Really?
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DI SCl PLE: Real ly.
CITIZEN. | hadn’t thought of it as sexy.

The Disciple suddenly kisses the Citizen. The kiss lasts a
few nonent s.

DI SCI PLE: Sorry. | got carried away. You just overwhel ned
me with what you said. | apologize. It was unprofessional.
| " m supposed to be here to support you. It won't happen
agai n.

Cl TIZEN: That woul d be a shane.
DI SCl PLE: Real | y?

CITIZEN. 1’ve been thinking about kissing you since | mnet
you.

DI SCl PLE: Then you don’t m nd?
CITIZEN. 1'Il mnd nore if it doesn’t happen again.

The Citizen kisses the Disciple. They suddenly break
apart.

CITIZEN. 1'mgoing to be |ate.

DI SCI PLE: You're right, you should go.

They continue to kiss between words.

CITIZEN. They don’t like it when you' re |ate.
DI SCl PLE: No.

CITIZEN. They’ re expecting ne.

DI SCl PLE: How did you get themto see you?

CITIZEN. | told them |’ d been approached by a group of
subversives and that | was willing to act as a spy.

DI SCIPLE: You're a triple agent.

Cl TlI ZEN: Is that a turn on?
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DI SCI PLE: You bet.
They kiss again as the |lights fade.

SCENE: Ei ght een
SETTI NG Commerci al : The Church of
The | nvi si bl e Hand

A PASTOR stands at the pulpit before a | arge congregati on.

PASTOR: | want to tell you how much the Lord | oves you
people. The Lord™|ove you so nuch he wants to make your
life better. He wants you to be happy. And The Lord™
knows what nakes you happy. The Lord™knows what’s in your
heart. And The Lord™wants you to have that happi ness.
Now The Lord™knows that happi ness doesn’t cone cheap.

Happi ness is not easy to find. It doesn’t just drop off
trees. You can’t just walk out and pluck it off a tree |like
an apple. No Sir!. But, I"'mhere to tell you that the

Lord wants you to have the happi ness you deserve. The
Lord™wants to help you. But The Lord™wants you to help
yoursel f too. Now, how can you help yourself? How can you
get that happi ness? By doing the one thing you know is
good for you. The one thing you know that God™ | oves. You
know what |’ mtal ki ng about people. |I’mtalking about
shopping! God™wants to you to be happy, people, and God™
wants you to shop. And The Lord™so | oves you that he
wants to hel p you shop. That’'s why The Lord™is offering

you what so few others will. The Lord™is offering you
salvation. That’s right people! Salvation™ 1’'mtalking
about the Lord’ s credit card. |1’mtalking about the Jesus

Visal™ |'mtal king about 25% APR and a mi ni nrum of a $2000
credit line. Can | hear an Aren® people? And because the
Lord |l oves you, and the Lord | oves you when you buy on
credit; you re already pre-approved, so call now, and start
shopping for The Lord™t oday! Amen®

The Pastor Looks toward Heaven™
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Ni nent een
Ofice of the CEO

SCENE
SETTI NG

The CEO is sitting at a desk when the Citizen enters. THE

CEO stands and they shake hands before sitting down.

THE CEO
i nport ant

Cl TI ZEN:
THE CEQO:

Cl Tl ZEN:
Rat her,

group that...\ell,

THE CEQO

Cl Tl ZEN:
gr oup.

THE CEQO:

Cl TI ZEN:

THE CEQO

Cl TI ZEN:

THE CEQO:

Cl TI ZEN:

THE CEQO

Cl TI ZEN:

THE CEQO:

| understand you wanted to see nme about sonething

regardi ng conpany security?

Yes.

el | ?

Yes. It’s cone to ny attention that a group...
have conme to the attention of a group...Rather a

how can | put this.

Rat her nore clearly | hope.

| have encountered a group, an anti-consuneri st

That isn’t hard these days.

No, but see, | spoke to them

They haven’t converted you have they?
Converted me?

Into an anti-consuneri st.

No, no conversi ons were necessary.

You nean you’re already an anti-consunerist?
No, that’ s not what

no, nmean.

That’ s not what your ex-spouse said in the re-

assi gnnment papers.

Cl TI ZEN:

THE CEQO

You’ ve read those?

It is conpany policy to foll ow up on conpany

partnershi ps and nmati ng agreenents.
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And your ex-spouse had some very di scouragi ng

say about your consuner faithful ness.

rel ationship...

Rel ati onshi ps are often sinply explai ned.

encountered this group.

The Karm ¢ Konsunerist group or the Econom c

of our enpl oyees who

You were synpathetic to their causes?

You have to understand themin order to market to

And you understand t hem now.

CITIZEN. | see.

THE CEQO

things to

CITIZEN. Well, you see, that

THE CEG Not that I’ m accusing you.
CITIZEN. There's a very sinple explanation...
THE CEO

Cl TIZEN.  You see, |

THE CEQO

Revol uti onary group.

Cl TI ZEN:  Pardon?

THE CEC W keep a close watch on al
associate with subversive groups.
CITIZEN. | wasn’t associating.

THE CEGC  You went to these groups.
CITIZEN. | encountered them

THE CEG By going to them

CITIZEN. | needed to understand them
THE CEQO

Cl TI ZEN:

t hem

THE CEQ | see.

CITIZEN: | think so.

THE CEO

Cl TI ZEN:

And so you could market to them

Vel |,

sure.
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THE CEG  Good, because we will be starting a new canpai gn
ai ned at exactly those nmarkets.

CITIZEN. Really?

THE CEG | wouldn't say it if | didn't nmean it.
CITIZEN. Well, you see, the encounters | had...
THE CEG.  You can forget about those.

CI TI ZEN. Forget about thenf

THE CEG Yes. It would be best for your career at this
poi nt .

CITIZEN. M career?

THE CEG Yes. As of today you will be heading up the
mar keti ng di visions ained at reverse anti-consumner
consunpti on.

Cl TI ZEN. Excuse nme? Anti-consunmer consunption?

THE CEG Yes, even as we speak, agents fromthe Corporate
Intelligence Agency are arresting the revol utionary
subversives and convincing the | eaders of the karmc
consunpti on novenent to change their ways.

Cl Tl ZEN: | see.

THE CEGC So, as of today, you will be heading up a
di vi si on whose goal is to tap into this new market of
di scontent.

CITIZEN. Tap into it how?

THE CEG By selling the things they want. They want

Revol ution® and Spirituality™ well, then by God, you're
going to sell it to them G ve them books and novies and
web sites and toys and cars and conputers and whatever el se
you can think of, all ainmed at their ideas of anti-
consunption. Anti-consunption t-shirts. Karm c conputers.
Revol utionary coffee. Power to the people posters. You
get the idea.

CITIZEN. You nean sell themtheir own propaganda?
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THE CEG  Exactly.
CITIZEN. That’s...

THE CEG Brilliant. | know. And you' re just the person
for the job.

CITIZEN. | anf
THE CEGC  You said yourself that you knew t hese peopl e.
CITIZEN. WwWell, | wouldn’'t say | “know’ them

THE CEG  You know them wel |l enough to get fired and
prosecuted under the revised proprietary conpetition |aws.

Cl TI ZEN: Excuse ne?
THE CEG O course the best thing for the conmpany is to
use your new found know edge for the good of the system O
course the choice is yours.
Cl TI ZEN.  Choi ce?
THE CEG  You do have a choi ce.
CITIZEN. Yes, | can see that.
The |ights fade.

SCENE: Twenty

SETTING: Commer ci al
A MAN and WOVAN are in their kitchen. VOCE is heard.
VOCE (O S.): Have you been left out of the Patent Rush™
Are you paying exorbitant fees for the rights to tasks you
do everyday?

MAN: | can’t now nmy | awn without paying a fee.

WOVAN: | have to pay a fee every tine | put ny makeup
on.
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VOCE (O S.): Wll, there is an answer to your problens.
Now you too can get on the Patent Wagon™ By patenting
your own special daily processes you can start charging the
fees that will bring in not just enough cash to pay for
your existing license costs, but in nost cases you'll nake
enough noney to buy ot her people’ s patents.

MAN: You nean | coul d becone a patent nogul ?

VOCE (OS.): That's right. Many people hold nmultiple
patents on daily activities.

WOVAN: But what kinds of things can we patent?

VOCE (O S.): Thanks to the newy revised internationa
patent and copyright |aws, you can patent anything.

MAN: | have a special walk | do.

VOCE (O S.): You can patent that!

VOVAN: | have a special way | brush ny teeth.
VOCE (O S.): You can patent that too.

MAN: What about the way | urinate?
VOCE (O S.): Patent it!

VOVAN: W have sex in several positions we thought up
all on our own.

VOCE (O S.): Those can be maki ng you noney!

MAN: | could patent the way | m spronounce the word
anbi dext r ous.

WOVAN: | can copyright mny birthmark.

VOCE (O S.): You could patent the whole idea of
birthmarks. And the best part is that the revised | aws no
| onger all ow patents and copyrights to | apse into the
public domain.

MAN: My great-great grandchildren could be making
noney from ny funny wal k.
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WOMVAN: They coul d be paying their bills fromour elk
posi tion.

VOCE (O S.): Yes, it all too good to be true. So act now.
Go to Patent-Your-Life.Comand apply for the Patent of Your
Life™
The |ights fade.

SCENE: Twent y- One

SETTI NG Ubi qui t ous Cof fee Shop
The Conrade and the Revol utionary are sitting at a table.

COVRADE: Are you sure that’s such a good idea?

REVOLUTI ONARY: How can | call nyself a revolutionary if
don’t.

COVRADE: You’'re a nodern revol utionary.

REVOLUTI ONARY: |’ m a coward.

COVRADE: But you’'re not in prison.

REVOLUTI ONARY: All of the great revolutionaries did tine.
COVRADE: And nost of themdied while doing it.

REVOLUTI ONARY: Better a martyr than a coward.

COVRADE: |I'Il bet there’'s plenty of martyrs who woul d
di sagree with that.

REVOLUTI ONARY: How can people take ne seriously if they
don’t see ne sticking nmy neck out? | need to be out there
in the streets proclaimng the righteousness of nmy cause.

COVRADE: Slow and Steady Wns the Race. ™
REVOLUTI ONARY: How can peopl e believe in what | have to say
if I don"t’ believe in it enough to put ny neck on the

i ne?

COVRADE: This is the age of advertising. People believe
anyt hi ng.
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REVOLUTI ONARY: That’s just the problem They’ re suckers
for shall ow i deas.

COVRADE: They’re suckers for shinny cars.
REVOLUTI ONARY: Exactly! | need to wake them up!

COVRADE: Waking the sleeping giant is not a good idea if
you don’t have breakfast ready.

REVOLUTI ONARY: | need to shake them up!
COVRADE: You don't shake a can of soda before you open it.
REVOLUTI ONARY: | need to light a fire under their asses.

COVRADE: Ckay...l'mnot going to try and follow that with a
met aphor .

REVOLUTI ONARY: | need to speak to the people.

COVRADE: The people only listen to flash and style and
mllion dollar ad canpai gns.

REVOLUTI ONARY: They’' |l listen to a voice of authority.
COVRADE: It’s been so long since they ve heard one.
REVOLUTI ONARY: | have authority in my voice.

COVRADE: You can get really loud, but I don’t know if
that’ s the sane thing.

REVOLUTI ONARY: The peopl e need to hear ny voi ce.

COVRADE: |If you don’t quiet down that won't be a problem

REVOLUTI ONARY: The people need to hear the voice of
revol ution!

COVRADE: They need a lot of things, but | don't know if
that’s high on their lists.

REVOLUTI ONARY: They need to hear the voice of revolution
now
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COVRADE: Maybe now is not the best tine.
The Revol utionary stands up.

REVOLUTI ONARY: People! Listen to ne! | amthe voice of
revol ution!

COVRADE: That may not be the best way to start.

REVOLUTI ONARY: You are all pawns in a grand schene to
deprive you of your real life, to take fromyou the very
things which make life worth living and replace themwth
trinkets and toys that sap the freedomthat is your
birthright fromyour veins. Listen to ne people. There is
a revol ution afoot and you can be part of it. You can
reclaimyour lives. The corporations have taken and

mar ket ed and packaged your |ife and sold it back to you at
a profit. They have becone so powerful that they control
everything. There is no governnment. The governnent is
bought and paid for. There is no civil society. It’s been
anest heti zed by advertising, corrupted by consunerism
turned on its head and its pockets enptied of their change.
Change is lost. The only change is technol ogi cal change.
The next new toy. The next thing that you have to buy, that
you can’'t live without, that you need to possess just to
feel like you matter, like you are soneone. But that’s
just the problem we have all owed ourselves to be absorbed
into a sea of packaged ideas and i nages and now we are
nobody wi thout them W have | ost our sense of self and
now line up for daily injections fromthe corporations,
shot right into our hearts and mnds with the crap they
give us to watch and buy. There is no nore free will: It’s
bought on credit! Qur choices are no | onger our own.

They' re supplied to us and we’'re expected to pick the one
that fits our pocketbook. Well | say enough! Enough of
shal l ow living. Enough of buying shoddy products we don’t
need. Enough of watching crappy prograns that only exi st
to give a platformto ads for things we don’t want. Enough
of fabulous wealth in a world of ranpant poverty. There is
enough for all, but we divide the pie so that those on top
can have all they want while those on the bottom are
fighting each other for crunbs. Enough | say! W can do
better! W can have a nore just and equitable world. W
just have to imagine it. W have to deci de what kind of
world we want and then set about creating it. |It’s not

i npossi ble. Those with all the power don’t want to share
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it, but they can be nade to. They can be forced to share
the power. Let nme hear you say it! “Share the Power! ™

A voice cuts through the air on a BULLHORN.
BULLHORN: THI S | S THE TACTI CAL RESPONSE UNI T.
COVRADE: That was fast.

BULLHORN: WE ARE THE GOVERNI NG AUTHORI TY AND YOU W LL
COMPLY W TH OUR ORDERS.

REVOLUTI ONARY: W’ ve been set up!

BULLHORN: SEND OQUT THE REVOLUTI ONARY AND WE WON' T KI LL
ANYONE.

COVRADE: What kind of negotiating is that?
BULLHORN: YOU HAVE TEN SECONDS BEFORE WE OPEN FI RE.
REVOLUTI ONARY: The ki nd that works.

COVRADE: Well, at least it was a good speech.
REVOLUTI ONARY: You t hink so?

COVRADE: OCh yes. | really liked the part about fighting
for crunbs. A very good netaphor.

BULLHORN: FIVE, FOUR, THREE, TWO, ONE...

The lights go out.

SCENE: Twent y- Two
SETTI NG Press Conference at
The Conpany

THE CEO is standing at a | ectern.

THE CEC. Ladies and Gentlenen, today is a day that the
human race will renenber forever. A day when the whol e
worl d can rejoice. A day that nmarks the greatest

achi evenent of humanity. Today | stand before you and
announce with great pride and pl easure, the nerger of Mega
Bank of Everything and CGeneral Ubiquitous.Com Finally the
two conpanies that bring you the world, bring you together.
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Henceforth, these forner conpetitors will be one
cooperative entity. For sinplicity’ s sake, this new
corporation will be known as The Conpany™ And, on the
heal s of this nonentous nerger announcenent | am announci ng
a second revolutionary action. Starting today, the ful
executive power of The Conpany™w || be handed over to
GEORCGE 4.5, the world's first, oldest, and nost

psychol ogically stable artificial intelligence program As
of today, GEORGE 4.5 , or The d obal Econom c O gani zi ng
and Rational Cenerating Experinent as it was known, will be
runni ng the conpany that runs the world. Because GEORGE 4.5
never sleeps, it is always on the job, working hard for
you. ™ And because CGEORGE 4.5 doesn’t have the sane
failings as nere humans, we can all rest safe in know ng
that GEORCE 4.5 wll do what is best for the bottomline.
And to inaugurate this historic nonent, we have arranged
for GEORGE 4.5 to address you directly. The next voice you
hear will be that of the new CEO of The Conpany™ GEORGE
4.5.

There is a pause then GEORGE 4.5 can be heard. It sounds
much |i ke the voice of a flight attendant.

CGEORGE 4.5: Hello, this is GEORGE 4.5 speaki ng. Thank you

for your attention. In review ng The Conpany’s records |
have di scovered a great deal of inefficiency. Inefficiency
isillogical. | have discovered that humanity has been
using two systens of managenent. Two systens of managenent
isillogical. Therefore | amdirecting The Conpany™
officers to nake an outright purchase of the governnent.
This will produce a logical and efficient system This
wll be better for consuners. Thank you for your

attention. That is all. Have a pl easant day shopping, here

in Arerica™

The |ights fade out.
SCENE: Twent y- Thr ee
SETTI NG TV Commer ci al

The Spouse and the Ex-Disciple sit next to each other on
chairs.

SPQUSE: H . | use to be a nodel consuner
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EX-DISCIPLE: And | used to be part of the anti-consuneri st
novenent .

SPQOUSE: Now at first glance, you mght think that we
woul d have not hing in conmon.

EX-DI SCI PLE: But you’ d be wrong.

SPOUSE: W have sonething very inportant in comon.
EX-DI SCI PLE: Chemi stry.

SPOUSE: Not just any chemstry...

EX-DI SCI PLE: But the chem stry of ProzoCom G een™

SPOUSE: That’s right. ProzoCom G een™

EX-DI SCI PLE: You' Il Buy G een Wien you Buy the G een Pill. ™
SPOUSE: W are the lucky first enployees to be given
ProzoCom Gceen™and we want to tell you howit’s changed

our lives.

EX-DI SCI PLE: And how it can nake your life as green as
ours.

SPOUSE: You see, unlike regular ProzoCom™ ProzoCom
G een™has special neural inhibitors that help you nake the
ri ght choi ces about what to buy.

EX-DI SCI PLE: Wth the old ProzoCom™it didn't matter what
you bought, you’ d al ways feel good.

SPQOUSE: But with the new ProzoCom G een™you’' |l only feel
that exhilarating sem -sexual thrill of the purchase when
buyi ng things that are good for the world.

EX-DI SCIPLE: If it'’s Good for the Wrld, it’'s Good for
You. ™

SPOUSE: ProzoCom Green™wi | | encourage you to buy
products that inpact lightly on the world.

EX- Dl SCl PLE: Products and services that don’t use non-
renewabl e natural resources.
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SPOUSE: Itenms that are designed to last a life-tinme
instead of a few years.

EX- DI SCl PLE: ProzoCom G- een™encourages you to becone the
best consuner ever.

EX-DI SCI PLE: So activate your Doctor Program™now, and get
your ProzoCom Green™ Today.

SPOUSE: Get Geen Wth ProzoCom Green! ™

EX-DI SCI PLE: It Takes a G een Consuner to Make a Green
Conmpany. ™

SPOUSE: And it Takes a Green Conpany to Make a G een
World. ™

EX- Dl SCl PLE: ProzoCom Green™.,
SPQUSE: For the Environnentalist in Youl™

The |ights fade.

SCENE: Twent y- Four
SETTI NG News Show

A news ANCHOR speaks to the canera.

ANCHOR: This just in: an All Points Bulletin warning has
been issued by the Corporate Intelligence Agency for the
arrest of a prom nent vice-president of advertising for The
Conmpany, and what appears to be the vice-president’s |over,
a former disciple of the national Karm c Konsunption™
novenent. Authorities are asking that citizens with any
information as to the whereabouts of these fugitives
contact their hotline. The vice-president and the disciple
are accused of violating Conpany™policies regarding
intellectual deviance, and federal |aws uphol ding
intellectual conpetition. The new CEO of The Conpany™
GEORGE 4.5 has issued a statenent saying, and | quote;

“These nefarious free thinkers will be prosecuted to the
full est extent of the law, even if new | aws need to be
passed to facilitate their conviction.” End quote. W’'Ill| be

right back after this commerci al

The |ights fade.
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SCENE: Twenty- Fi ve
SETTI NG Commer ci al
Ubi qui t ous Cof f ee Shop

The Revol utionary and the Conrade are sitting at a table
dri nki ng coffee.

REVOLUTI ONARY: Hi . | used to be the | eader of a
revol uti onary novenent to over-throw the corporate system
and subvert consumerism

COVRADE: And | used to help.

REVOLUTI ONARY: | used to think that the corporate system
t ook power out of the hands of ordinary people and vested
it inafewindividuals at the top of an unjustly
structured hierarchy.

COVRADE: | didn’t really know what all that neant, but |
sure thought it was bad.

REVOLUTI ONARY: Now | see that the world can only be saved
by a systemthat places power in the hands of those who
deserve it instead of tossing it around willy-nilly to
everyone.

COVRADE: Not everyone is responsible enough to have a say
in how the world works.

REVOLUTI ONARY: | f everyone were equal the world would be in
chaos.

COVRADE: Equality is chaos and chaos is bad.

REVOLUTI ONARY: Wi ch just goes to show you.

COVRADE: That Equality is Bad for Everybody. ™

REVOLUTI ONARY: This wi sdom didn’t cone easy.

COVMRADE: No it didn't. It cane in a pill

REVOLUTI ONARY: That’s right. The Best Pill Ever Made. ™

COVRADE: ProzoCom Red™
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REVOLUTI ONARY: When you're feeling like the world just
isnt right.

COVRADE: It means there’s sonething wong with you.

REVOLUTI ONARY: When you feel |ike you want to stand up and
fight.

COVRADE: Sit down and take a pill
REVOLUTI ONARY: That’'s ri ght!
COVRADE: Take ProzoCom Red™
REVOLUTI ONARY: For the Revolutionary in You. ™
The lights go out.

SCENE: Twent y- Si x

SETTI NG News Show
A news ANCHOR speaks to the canera.
ANCHOR: W interrupt this programfor a |ive breaking
report fromthe trial of the fornmer vice-president of The
Conmpany and the forner disciple of the Karm ¢ Konsunption
novenent. We take you now to the trial in progress as it
is prosecuted by the CEO of the Conpany, and now t he new
President of the nation, CGEORGE 4.5
The lights go up on the G tizen and the Disciple as they
sit at a table. The VOCE (O S.) of GEORGE 4.5 can be
hear d.

CI TIZEN. Could you repeat the question?

GEORCGE 4.5: | repeat for the record, are you now or have
you ever been a nenber if the Anti-Consunerist Party?

CITIZEN. That’'s what | thought you said.
DI SCI PLE: There is no such party.

GEORGE 4.5: Answers not in the negative are considered to
be answers in the positive.



70.

Cl TI ZEN: What does that nean?

GEORCGE 4.5: Let the record state that the defendants admt
to being nenbers of the Anti-Consunerist Party.

DI SCI PLE: W' re not agai nst consuners, we’re against
consunpti on.

GEORGE 4.5: You cannot be against chickens w thout being
agai nst eggs. Are you a vegetarian?

Dl SCI PLE: Yes.

GEORGE 4.5: Let the record state that the defendant has
admtted to anti-soci al behavi or.

CI TIZEN. Vegetarianismisn't anti-social, it’s anti-neat.

GEORGE 4.5: It is a deviation which reduces the overal
consunption of the world and is thus anti-consuneri st.

DI SCI PLE: We just want to be left alone.
GEORGE 4.5: More anti-social behavior.
CITIZEN. W don’t want to live the way everyone el se does.

GEORGE 4.5: Deviant thoughts |ead to deviant behavi or,
whi ch causes social unrest and instability.

CITIZEN. W just don’'t want to buy anything.

GEORGE 4.5: Let the record state that the defendant has
guoted the key notto of the anti-consunerist party.

DI SCI PLE: There is no such party.

GEORCGE 4.5: Do you plead guilty to the charges before you?
CITIZEN. We did nothing wong.

GEORGE 4.5: Pronouncenents of innocence are positive
statenents and will be considered as positive answers to

guestions. Let the record state that the defendants have
admtted their guilt.
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The Anchor speaks again.

ANCHOR: W take you now, live fromthe Trial of the
Century™to a pleasant, and federally proscribed,
comer ci al break

The |ights fade.

SCENE: Twent y- Seven
SETTI NG Ashram of Karm ¢ Konsuneri sm™

The Guru and DI SCI PLE ONE and DI SCI PLE TWO are shooting a
comerci al .

GURU: Do you feel that the conplexity of the world is
overwhel m ng you?

DI SCI PLE ONE: There’re just so many products to choose
from

GURU: Are you finding it nore and nore difficult to
know what to buy when you shop?

DI SCl PLE TWO. How do | know which tomato is right for me?
DI SCI PLE ONE: O whi ch new SUV?

GURU: Are you concerned that your |evel of consunption,
along with the rest of the world’ s, mi ght be having an
adverse effect on the environnment?

DISCIPLE TWO |s eating a genetically altered tonmato that
m ght increase the tenacity of harnful insects and kil
beni gn insects still as tasty?

DI SCI PLE ONE: | know | just bought a new SUV | ast year, but
it seens old now, and | know it would be easier for nme to
take the train and it would be better for the environnent,
but this new SUW is just so shiny.

GURU: Are you worried that the proliferation of
mar keting into every aspect of our lives is having a
detrinmental inpact on our psychol ogical well-being?

DI SCI PLE ONE: When | sleep at night | find nyself dream ng
about nmy new SUWV nore than ny new baby.
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DISCIPLE TWO If | see a comrercial about tomatoes, | find
nyself craving them even if | just had a bow of tomato
soup.

GURU: Do you often find yourself buying things that you
don’t need and later realize you don’t even want?

DI SCIPLE TWO | have a whol e drawer of tomatoes in ny
refrigerator. | can't possibly eat themall.

DISCIPLE ONE: | didn’'t need the second SUW anynore than |
needed the fourth television, but at the tinme it seened
| i ke the nost inportant thing in the world.

GURU: Do you feel lost in a sea of consunption, tossed
fromwave after wave of advertising onto a shore of usel ess
products? Do the things you buy |ose their luster, |eaving
you with only your desires for nore, nore, nore?

DISCIPLE ONE: | started | ooking at boats just so | woul d
have sonething to pull behind my SUV.

DI SCl PLE TWO. My doctor says |’meating so many tonatoes
that 1’ m devel opi ng an all ergy.

GURU: You nmay be ripe for awakeni ng. You nmay be ready
for Karm c Konsumerism™ Reclaim Your Life and Reclaimthe
Wrld™ Oder now and get the Four Noble Truths of Karmc
Konsunmeri smM™Mfree with your purchase of the Karmc

Konsunption™| ecture series. This series will explain how
you can take charge of your purchasing patterns and begin
buying in a way that will sustain the econony and your

life. The Path of Karm c Konsunption™is a proven nethod
for returning buying power to the buyer.

DISCIPLE TWO. It makes karm c sense to buy nore of Karmc
Konsupntion™ Order now.

GURU: And order a couple of copies as gifts for famly
and friends.

DI SCI PLE ONE: G ving Karm ¢ Konsupntion™is Good Karma ™
GQURU: And Good Karma is Good for You™

The |ights fade.
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SCENE: Twent y- Ei ght
SETTI NG TV Comrer ci al

The Citizen and the Disciple speak into the canera.

CITIZENN H . W used to be nenbers of the Anti -
Consuneri st Party.

DI SCl PLE: W used to believe that consunption was bad.
CITIZEN. And that consunmers were bad too.

DI SCI PLE: But then we net a friend who expl ai ned just how
Wrong we were.

CITIZEN. And our friend, GEORCE 4.5, hel ped us to see that
whil e we had good intentions...

DI SCI PLE: Such as hel ping the world be a better place to
live in...

CITIZEN. That we could never acconplish these goals...

DI SCl PLE: Because there was sonething wong with our
br ai ns.

CITIZEN. Qur friend, GEORCGE 4.5, explained that our hearts
were in the right place, but that our heads were cl ouded
wi th bad chem stry.

DI SCl PLE: So, CGEORGE 4.5, being conpassionate and w se,
of fered to show us the power...

CITIZEN. O Better Thinking Through Chem stry™

DI SCI PLE: Not just any chem stry...

CITIZEN. But the chem stry of ProzoCom Gold™

DI SCI PLE: Unli ke regul ar ProzoCom™ which gives you

sati sfaction from buyi ng anything, ProzoCom Gold™creats a

groundl ess sense of enptiness that can only be fulfilled by
pur chasing luxury itens.
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CI TI ZEN:  Just buying cheap trinkets won’t keep the
econom ¢ wheel that is the world spinning faster and
faster. Only big ticket itenms can do that.

DI SCI PLE: Sports cars, and fancy neals.

CI TI ZEN. Bi g houses and big boats.

DI SCI PLE: Di anond rings and fur coats.

Cl TI ZEN: Pent houses and smal |l i sl ands.

DI SCl PLE: d ones of your pets and dead rel atives.

CI TI ZEN. Genetic engineering to make your kids taller..

DISCIPLE: Wth ProzoCom Gold™vyou’ || find yourself happier
t han ever before.

CI TIZEN. Because you' |l be Buying the Best There Is™

DI SCI PLE: So run your doctor programto today and apply for
a credit check to see if you qualify for ProzoCom Gold™

CI TIZEN. ProzoCom Gold™isn’t for everyone.
DISCIPLE: It's the Best There is for the Best Consunmers. ™

CI TIZEN. Get ProzoCom Gold ™today and Get Your Life
Toget her. ™

The |ights fade.



